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Designed and built for Navy carriers, 
the Douglas F3D Skyknight provides our 
fleets with round-the-clock protection. 
Attack, patrol, reconnaissance, or escort, 
Skykmght can handle them all. 

Aided by its radar eyes, the Skykmight 
can search out distant targets 24 hours 





fighter 






radar eyes 


with long-range 





—the Douglas Skyknight 


a day. The pilot of this unique two-man, 
twin-jet, long-range fighter—guided by 
his radar operator—comes in on targets 
with split-hair accuracy . . . to hit with 
both rockets and bullets. And although 
Skyknight approaches sonic speeds, its 
hydraulic flaps can slow it down for 


Depend on Dot GLAS 





combat maneuvers or carrier landings. 

The carrier-based F3D Skyknight, 
now in volume production, is typical of 
Douglas leadership in aviation. Planes 
that can be mass-produced to fly further 
and faster with a bigger payload is the 
basic rule of Douglas design. 


First in Aviation 
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Every Executive 


Airplane 


should have har bilomedlicd, / 


STANDARD ACCESSORIES FOR 
(_e SSN a BUSINESSLINERS 


lear Automatics are factory approved and factory 


installed on both the 170 and 190 Cessna. 


Au FOR GREATER FLYING EFFICIENCY — 


Safer— More Economical Navigation 


Whether you use your plane for business, personal transportation, or 
simply for pleasure, you should be informed of all the advantages — the 
added safety that Lear Automatics will instill in your flying operation. 


LEAR L-2 AUTOPILOT — Does the flying for you — performs any normal maneuver 
in turbulent or still air — automatically and with unequalled precision. You just 


sit back and relax — no strain — no fatigue. 


+4 LEAR ORIENTER—ADF-12—A combined automatic direction finder and low 
frequency radio receiver for commercial broadcasts, radio ranges, control towers, 
CAA and marine radio beacons. Points automatically to the station vou select. 


© LEAR OMNIMATIC — A fully automatic omnirange navigator plus a VHF communi- 
cations system with VHF transmitter, VHF receiver, and a low frequency receiver 
- Just tune to the station and read the scope — nothing could be simpler. 


Lear Automatics are compact — light in weight —can be easily and economically installed 
in any plane. Ask your Lear distributor for a convincing demonstration, or write to us here at 
Lear for complete descriptive literature. 





The Mame Mere Py By. nsvomnriearry ' 


INC, LEARCAL DIVISION « é Ang { @ LEAR INTERNATIONAL EXPORT CORPORATION. 9 East 45th Street. New York 














Lessons learned under fire in the fiercely 
fought battles of Korea have dictated the specifi- 
cations for America’s latest attack-type airplane— 
the AU-1 Corsair. 


Retaining the basic design features of the famous 
F4U Corsair, the AU-1 is powered by a Pratt & 
Whitney R-2800 single-stage engine to. gain the ulti- 
mate in low level performance. Extra armor plate 


Engineered for Close Air Support 





has been added to protect pilots from ground fire, 
and numerous internal changes have been made. 


Thus once again the basic Corsair design, first 
laid down in 1938, has shown its amazing capacity 
to be adapted for specialized tactics. In a dozen 
years of uninterrupted production, more than 12,000 
Corsairs have been built. Six versions of this one 
airplane type have seen action in Korea. 


Chance Vought Aircraft . caus, 1<s 


ONE OF THE FOUR DIVISIONS OF UNITED AIRCRAFT CORPORATION 
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Personalized Service 





















? 
Let our staff of experienced 
and competent maintenance 
experts handle your aircraft 
maintenance problems. Our 
experience is your guaran- 
. B. WILLIS . . . iH. 
al ge tee of satisfaction. a 
ice President Service Manager 
7 years experience as executive pilot, 23 years experience as maintenance 
»perations manager, & maintenance expert, shop supervisor, and aircraft 
supervisor engineer. 
’ 
Continental Distributor Instrument: 
Engine Service Exchange 
Routine Service Checks Repeir 
Complete Airframe Overhaul Storage 
Aircraft Conversion Gulf Products 
Radio Aircraft Parts 
Sales Accessories 
Installation Beechcraft Sales 
Service New and Used 
’ ‘his staff, backed up by our factory trained mechanics and our modern, well 
equipped shop, assures you of the finest aircraft maintenance. 
ALAMO AVIATION, INC. 
Municipal Airport San Antonio, Texas 
Phone Travis 2643 
a _ 
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MAN HAS FLOWN FROM COAST TO COAST That was the big 
news late in 1911 when Calbraith P. Rogers became the first 
man to fly across the continent. That his consumption of 
spare parts was almost as great as that of fuel—that he made 














30 stops en route—that a slow freight train could have made ; 
better time, all made little difference in those days. He had 
done what many said was impossible! 

) ~~ Keeping step with the amazing 

V™ development of speed and com- 

fort in air travel through the years, 

Phillips Petroleum Company has 

made its contribution with continu- 

ally improved aviation fuels and 

lubricants. A pioneer in the field of 

special aviation gasolines and lubri- 

-17: : OVER 600 CROSS COUNTRY FLIGHTS EACH WEEK — Every day airlines fly a total 
cants, Phillips 18 today one of the of over a half million miles. For instance, the major airlines alone schedule 
country’s largest suppliers . . . for almost ninety transcontinental flights a day—over 600 coast-to-coast flights a 4 

: aes week, plus regularly scheduled runs to all other principal U. S. cities and to 
commercial and military, as well as important points overseas. 


private use. Leaders of the new air 
age look increasingly to Phillips for 
reliable aviation products. 


AVIATION DIVISION 
PHILLIPS PETROLEUM COMPANY 
BARTLESVILLE, OKLAHOMA 
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Airmen’s Calendar 


May 15-16—Eighth Annual Forum, 

nerican Helicopter Society, W ashing 
Horel, Washington, D. ¢ 

May 17-18—National Pilots Air Meet 


d Races, Chattanooga, Tenn 


May 28-29—Texas Aviation Trades 


sociation First Annual Meeting, 
ctus Hotel, San Angelo. 

Mav 30—Texas Private Flyers Asso 
ition Annual Convention, Mineral 


May 31-June 2 Annual Convention 
x barmers and Ranchers Associa 


Dakota, Huron 


Philadelphia 


of South 
May ‘1 
untry Club Annual Spring Regatta, 
\ s Field, Ambler, Pa 
lun l-July 15 
4 rampionships, Madrid, Spain 
lune 7 Third Reading 
Service Operations and Main 
Meeting, Reading, Pa 
ine 7-8—Seventh Annual Air Fair, 
Shawnee Okla 
lune 17-19——First International Air 


Aviation 


International Soar 


Annual 


ift Parts and Equipment Exhibition, 
Park Sheraton Hotel, New York City 

lune 21—8th Annual Fish Fry and 
Fly-In, Fraternity of the White Heron 

erybody invited), Anahuac, Texas 

luly 4-9—Sixth Annual All-Woman 
lranscontinental Air Race, Santa Ana, 
Calif.. to Teterboro, N. J., 
y Ninety-Nuines 

Aug. 19-30 19th National Soaring 


Sponsored 


( sts, Grand Prairie, Texas 


for the Aero Commander by Johnnie 
Hamp, director of Aero Sales of 
Houston, distributor for Texas-Louisi- 
ana. Based on 50 hrs. of operation 
since his demonstrator was obtained 


slump,” said Al. He said work on his 
4-place Model 20 with laminar-flow 
wing is progressing on schedule. 


TRANSIENT TRAFFIC HAS 











2,000,000 MAN-HOURS OF TRAIN- 
ING were received by CAP’s 78,000 


se! and cadet members in 1951, 
says Col. Mills S. Savage, CAP chief 
ft staff. Over 28,000 CAP cadets re- 

17,680 hrs. of flight familiari- 


at n the program. Other activities 
ed 95 aerial searches, with the 
Pat flying more than 4,000 sorties 


100 hrs. in the air. Actual and 
search, plus emergency mis- 
for Red Cross, Air Force and 
igencies, boosted total CAP 
flying time to 20,000 hrs. for 
r. The CAP can put 5,700 air- 
to the air and nearly 10,000 
work the CAP’s radio net. 


'!'wMCO IS SCHEDULED TO 


MAN| FACTURE A COMPLETE 
JET FIGHTER under license from 
al aircraft manufacturer. Com- 
pa lame was recently changed 


tr 


xas Engineering & Manufac- 
= Inc. to Temeo Aircraft 
, PE’ FORMANCE EXCEEDING 
‘UA \NTEED CLAIMS is reported 


gie copy. Subscription rates 


nd-class matter at the Post Office 
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DOUBLED IN 12 MONTHS at Trade- 
wind Airport, Amarillo, Texas, ac- 
cording to Shelby Kritser and Bob 
Siler. They have just completed a 
3,200-ft. North-South hard-surfaced 
runway and taxiway system at a cost 
of $75,000. The runway is lighted and 
a new 1,000-watt rotating beacon is 
in operation. 


COMMERCIAL HELICOPTER DE- 


a month ago, Hamp says the Com- 
mander is giving him a true air 
speed of 207 mph. at 9,000 ft., at 
which fuel consumption is averaging 
just under 24 gals. per hr. and oil 
consumption is averaging 1 quart for 
each 4 hrs. of engine operation. He 
had sold 10 Commanders as of April 
26. . . . THE 11TH AERO COM- 
MANDER DELIVERY was scheduled 
before the end of April at Aero De- LIVERIES HAVE BEEN RESUMED 
sign & Engineering Co., Oklahoma by Bell Aircraft. Its Fort Worth plant 
City. last month made a delivery to the 


Sau Wank Malton > » . rhic 
BRISK REVIVAL OF ORDERS ae eared sa neem 

FOR SINGLE-SEATER MOONEY 

MITES is reported by Al Mooney and EXPERIMENTAL DROPS OF AN 

his sales manager, Bill Taylor. “We've F-84 JET FIGHTER FROM A B-36 

had the greatest two months during MOTHER AIRCRAFT were conducted 

March and April since the postwar (Continued on page 40) 
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Including SOUTHERN FLIGHT and MODERN AIRPORTS 


COVER: Parked by the pilots lounge at the Flying L Ranch, 32 miles West of San 

Antonio, Texas, the de Havilland Dove is photographed in a resort setting. 

Thirty of the British-built twin-engine executive transports have been sold in the 

U. S. by Riley Aircraft of Gregg County Airport, Longview, Texas, distributor. 
This one is the Riley demonstrator. 

(FLIGHT MAGAZINE Photo by E. H. Pickering. 
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Incomparable 
a pretty girl 


Young 
ladies, like 


young flowers, 



























bloom their loveliest 
in springtime. The 
flowers—well, we 
forget their colors, 
but we remember 
well that Dorothy 
Jean Warren's eyes 
are grey and her hair 
brown. She is 17 
and is head cheer 
leader and senior 
favorite in her 

high school. 

(No. 8 in a series 

of pretty Dallas 
girls discovered 

and photographed 
especially for 
Southwest 


Airmotive. 





Incomparable 





Precision Tools, Precision 
Workmanship in the Engine Shop 


at Southwest Airmotive 


SOUTHWEST AIRMOTIVE COMPANY 


| 1.o ¥.&. £ALL68.. & BR ALEDS 
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THE FUTURE BELONGS TO THOSE WHO PREPARE 


AY this issue goes to press the 
House Interstate and For- 
Commerce Committee is holding 
earings on the airmen training legis- 
ition discussed in these columns last 
nth. This proposed legislation calls 
for aviation specialist, mechanic and 
ilot training programs in which the 
ederal government will pay up to 
5 per cent of the cost of instruction 
der CAA administration. 

[here is a fifty-fifty chance of the 
legislation going through. It all de- 
pends upon how much steam and back- 

can be generated by industry and 
government agency proponents of the 
egislation. But whether it goes through 
or not the operators of the nation 
tace up to the fact that Ameri- 

can youth are not taking to the air. 


reason for this unhappy situa 
in economic one. We are con- 
1 the desire is there—that thous- 
t American teen agers keenly 
ite the day they can work 
on or fly airplanes. Practically 
is being done on most air- 
to see that they have that op- 
ty. 
ng the past couple of years a 
ot civil aircraft surveys have 
ide to determine the types and 
tion of U. S. civil aircraft. Ap- 
itely one-third of the total list 
00 active aircraft are small 
ce trainers, used in the old 
TS and GI training programs. 


+ 


these craft are still in fair 
nd have been written off the 
veral times through thousands 
uction hours. The time has 
spruce them up, place them 
the flight line and offer them 
ul, not as a money-maker but 
estment in the future. 
kid” type of flier, or the ex- 
hangs around hangars and 
urport flight offices with sel- 
hve or ten bucks in his 
too often looked down upon 
| iS more trouble than he is 
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worth. Nobody seems to be interested 
in a ten-buck deal any more—and 
that’s all the youngster can offer. If 
his contribution of chicken-feed to 
aviation brings sneers, he goes else- 
where to spend both his dough and 
his time. Then all the do-gooders who 
are preaching air education in high 
theories 


sounding words and fancy 
wonder what's become of the kids who 
used to take flight instruction, rent 
airplanes, buy helmets and chrono- 
graphs and occasionally bring a friend 
who also wanted to learn to fly an hour 
a week or so. 


We believe the average flight opera- 


weer eS Owes ows 


EUITOURIALS 


tor, especially if he has always been in 
the flight instruction 
start renting out his two-place dead- 
storage airplanes for the cost of main- 
tenance, insurance and fuel alone to 
attract and maintain the interest of 
the ten-buck boys. 

Whether the airmen-training legis- 
lation passes or not, let’s start thinking 


business, can 


about ways and means of helping our- 
selves by reviving interest at the tap 
roots of this business even though no- 
body’s going to get rich on ten-dollar 
deals. Let’s quit shoving these little 
guys off our airports in the rush for 
inflationary values, the now lucrative 
executive airplane business and large 
gas pump volumes. Even on a break- 
even basis, it’s a good deal because it 
produces more flying. And that’s a 
good investment for everyone who has 
a stake in aviation’s future. 


CIVIL AVIATION AND THE USAF CRISIS 


HICKENS always come 
home to roost. 

The mighty U. S. Air Force now 
admits openly it is having trouble 
getting American kids to fill the cadet 
quotas. 

Only 1,800 of the 6,700 air ROTC 
graduating classes have applied for 
flight training. For the first time in 
history the Air Force can’t fill its 
quota of 25 per cent from the West 
Point graduating class. 

For several years now there’s been 
sensible Air ROTC and Airmen 
Training Bills introduced in Congress 
only to die on the vine for lack of 
real support from the Pentagon. The 
U. S. Air Force has forgotten that the 
old CPT and WTS programs before 


and during World War II solved the 
cadet procurement problem for them 
—not the Hollywood press agents. 

The kids haven’t changed any since 
the early forties. Only military leader- 
ship changed their tack. Civil aviation 
and higher education leadership, which 
proved so far-sighted in 1939 and 
1940 by pushing through civil pilot 
training, has once again justified its 
recent record to try and get the 
ROTC and 
through Congress. 

Now that the Air Force is in the 
middle of another crisis created by its 
own blindness and stupidity, we'll get 
the necessary Pentagon backing for 
the new bills now ready for hearings 


airmen training _ bills 


in the present Congress. 


GROUP EFFORT GETS ACTION 


HOSE who believe that 

civil aviation interests are 
wasting time trying to influence na- 
tional aviation policies or that they are 
incapable of finding complete agree- 
ment among themselves might well 
pause and consider the action of three 


airport groups last month in present- 


wa WP &4 BY BY JE) We OA OUFeyT 


ing recommendations to the Doolittle 
commission now studying air trans- 
port safety as a result of the recent 
Elizabeth crashes. The American Asso- 
ciation of Airport Executives, made 
up of individual airport managers, the 
Airport Operators Council, composed 
(Continued on page 39) 





AUTH RIZED 


Cessna 


SERVICE 











These progressive Cessna 
Authorized Service Shops 
offer flat-rate service. 


Aircraft Sales Company 
Meacham Field 
Fort Worth, Texas 


Champ’s Flying Service 
Municipal! Airport 
Ei Paso, Texas 


Clinch Flying Service 
Municipal Airport 
North Platte, Nebraska 


Clinton Aviation Company 
Stapleton Airfieid 
Denver, Colorado 


Cruse Aviation, Inc. 
Municipal Airport 
douston—Texas—San Benito 


Dal-Tex Aviation, Inc. 


Highland Park Airport, Dallas, Texas 


Hair Fiying Service 
Harding Field 
Baton Rouge, Louisiana 


tcgsdale Flying Service 
Municipal Airport 
Austin, Texas 


Southwestern Skyways, Inc. 
Ragie Airpark 
Santa Fe, New Mexico 


Kenneth Starnes Aviation 
Service 


Adams Field: Little Rock, Arkansas 


West Texas Fiying Service 
Midiand Airpark 
Midiand, Texas 


Yingling Aircraft, Inc. 
Municipal Airport 
Wichita, Kansas 
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A Hard-Working Team 


at your service! 





OUR Authorized Cessna Service Operators listed on this page 

have just attended Cessna’s Annual Service Meeting at the 
factory. This three-day clinic charted ways and means of continu- 
ously improving service methods and efficiency. 


Improved service comes from team-work, and on our service team 
are major suppliers whose products contribute to Cessna performance 
and dependability. These famous suppliers (pictured below) work 
hand-in-hand with Cessna, insuring better Cessna service to you. 


It’s thorough-going team-work like this which enables your 
Authorized Cessna Service Operator to stand behind every job he 
performs on your airplane. Ask about our flat-rate service. 
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THE PLANE THAT yi CESSNA 


Welcomes Comparison — 


HEAVY TRUCKER 


R. R. “ROCKY” 
HALL, Denver, 
Colo., President 
of Western Auto 
Transports, Inc., 
moves 2500 new 





Yes, compare the new Cessna 190 Series with any 


light commercial plane, for fast-cruising speed... 





5-passenger comfort... all-metal dependability a 





















, cars a month from Detroit to Pacific 
patented Landing Gear for smooth rough-field states dealers; says he uses his 
landings... High-Wing stability and visibility. Compare 
and you'll agree—the new 190 offers you more! 
See it at your Cessna dealer’s, TODAY! KE 
A a Cessna 190 to visit 
€ —— . - company terminals from Detroit 
ze ~_“ to Los Angeles, call on dealers 
— and manufacturers, vacation in 
Mexico. Rocky likes his 190's 
. > range, often flies from Denver 
to Joliet, lll., nonstop. Weather 
i va oe 
“ a” Cert. . *, —— 
eal r = ‘ P hare =| tes Se - . 
: ay a ee : is no problem. Hall says his 
. ’ 2 a Cessna is “the best plane I've 
ever owned" —and he's owned 
7, including one multi-engine ship. 
MANUFACTURERS’ 
REPRESENTATIVE 
CARL A. LECHNER, 
Chicago, Illinois, 
Midwest represent- 
ative for 5 firms 
thot sell supplies to 
paint producers, 

190 SERIES reports that he calls on prospects, 
attends conventions, assists Minne- 
apolis salesmen in sales promotion, 

BEST BUG-PLANE VALUE OV THE MARKET TODAY ats oo an 

Ah 7 / | year, and vacations in Florida... 

all in his Cessna 195! Lechner likes 

\lso features: Soundproof, vibratiqn-free cabin—up to 200 Ibs. luggage space— his Cessna’s speed, beats airline time 

“swing out” engine mount for fast, economical maintenance—choice of luxu- by avoiding i yng a 

eae eR aaaRE ye adjustable Soni SOND ORR He's 6 feet, py cringe eft on 

- ee rature... and more. All yours, as STANDARD EQUIPMENT, on business spread out the way it is, 

7 he 1952 Cessna 190 series. and a family of 4 who like vacations, 


| wouldn't be without my Cessna,” 
Lechner says. “‘It's tops!” 





eee aaa tiie cm naar aa aes eer se el 

| FOR MORE INFORMATION... phone your nearest Cessna dealer 1 

il this coupon to Cessna Aircraft Company today. . . 

ALS | or mai 

© SEE THE NEW CESSNA 170° | Cessna Aircraft Co., Dept. FM-5 
... with new Super-Lift Flaps for low-speed =| Wichita, Kansas | 
landings and short take-offs. The all-metal | Please send information on the Cessna 170 ...... | 
170 seats four, carries 120 Ibs. of baggage, | the 190 ....... 1 am interested in a Cessna for busi- | 

has the Cessna patented Landing Gear. It's J ness .....- for farming ...... a 
rugged, comfortable and economical, too. | 
Yet, costs less than any other 4-place all- OMG. oc ccccccccccccccccccccccccccccsseseeces | 
metal airplane by several thousand dollars! | | 
| ABE cc rccccccescccccccccccccecesesecoccescs | 
By ccccccccccccccecs County....... State. ..cee 7 
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What’s the right oil for 
your airplane engine? 


v4 












You’ve heard so much about aircraft oils you prob- 
ably want to know which one is best for your own 
engine. Good idea. You'll fly more safely, no matter 
what type of engine your plane has, if you use the ‘ 
° . . , \ , 
right oil for your engine type. For example: Miah 
Horizontally opposed engines need For radial engines or where a 
Gulfpride Aviation Oil Series-D! detergent oil is not desired, use 
Gulf Aircraft Engine Oil Series-R! 
) 
wees ou 
Sens ® 
Here’s the world’s finest detergent-dispersant Assures superior performance in radial en- 
aviation oil. It’s made exclusively for use in gines. Especially recommended for maximum 
horizontally opposed engines. Because it is operating periods between overhauls, it may 
put through Gulf’s exclusive Alchlor process also be used in horizontally opposed engines 
to remove extra amounts of carbon-and-sludge when operating conditions do not require a de- 
formers, Gulfpride Aviation Oil, Series-D, pre- tergent oil. 
vents ring and valve sticking - . . maintains a A fine-quality, non-detergent, straight min- 
cleaner, better operating condition longer. eral oil, Gulf Aircraft Engine Oil, Series-R, is 
Actually, users have increased periods be- highly effective in retarding sludge formation. 
tween engine overhauls as much as 100°; with Maintains its body at high operating tempera- 
this great oil! tures, too. ; 
For More Flying Fun—Don’t Settle 
For Less Than Gulf! 
And remember—the Gulf Airgide Directory lists Gulf 
airport dealer locations and many others throughout 
the U. S. and Canada. Comes in mighty handy. Get 
your copy from your Gulf dealer. 
i 
§ 
} 
- 
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New, More Powerful 
Allison Jet Engines 
Put Added Sting in 























’ 
th § 
' 
THE NORTHROP SCORPION F-89c — newest all-weather jet 
interceptor for the Air Foree—gets a big power boost 
from two new Allison J35 engines. 
With take-off thrust in the new J35-A-33 engines ( \ | 
vreatly increased over previous models in the F-89 I 
series, the Scorpion remains the highest-powered GENERAL 
' ' a MOTORS 
interceptor in production in the world today. 
This increased power from the improved Allison 
. . 7 . 
engines gives the aircraft faster take-off—higher at 
rate of climb—even with heavier fire power and COFe 
; radar equipment. 
Pilots now pack a special Sunday punch in their oivision OF GENERAL MOTORS 
round-the-clock patrol for any intruders approach- INGIANAPOLIS, INDIANA 
ing our shores. 
Today, Allison engines are depended upon exclusively Builders of J35 Axial, J33 Centrifuga 
' ‘ ines, T38 and T40 
to power the interceptors which guard our shores—a ewe Cael cage Fores 
. . 7 Turbo-Prop Engines 
demonstration of confidence based on the unequalled 
experience of more than 1,300,000 hours in the air— 
more time, under all conditions, than all other jet 
engines combined. 
. 
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Working 
Man's Fun 


By CLARENCE M. SHY 


Airport Manager, Stockton, California 


N° comes the time of yea: 
when people who fly thei: 
own airplanes for business or pleasur: 
or both want to get out and go some 
place. People like one of the pilots ut 


our airport, Oliver P. Trickey, fo: 
whom airplanes mean pleasure and re 


Camp sites inaccessible except by pack 
horse are open to the mountain flier 
(left). Picture below was snapped at 
13,000 ft. by Trickey, over the High 
Yin owns Sierras near Bridgeport, Calif. 
~<a = & SS 
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ore likely than not, a beach landing by 
ckey means a picnic lunch. This spot 
s just above Fort Bragg, California. 


xation, the finest possible means of 
oying the great outdoors. 

Going some place” to Oliver 
tally means one of two destinations 
the beach or the High Sierras. At 
years of age he has been flying for 
years. Until five years ago he rented 


planes. Then he managed to acquire a 
Navy-surplus 100-hp. Piper, an AE- 


seating three persons. Strictly for 
easure, he averages some 200 hours 
year 
We saw Oliver the other day, headed 
his airplane. ‘“Where to this time?” 
isked. He pointed inland and we 
new from this that he was taking off 
inother look at the High Sierras, 
1 few miles away. We knew, too, 
ibout the kind of a hop he was 
oing on—without asking. He would 
the valleys first, then utilize the 
from air currents flowing over 
the ridges to climb around the peaks. 


Up there he would mill around for an 


uur or so, just looking things over. 
When he found a spot particularly 
nic, he would bring out his Argus 
nera and start shooting pictures. 
lt Oliver had pointed in the op 
ite direction, we'd have known he 
vas headed for the beach. He’s about 


as familiar out there along a couple 
hundred miles of broad Pacific beaches 
as the gulls—he and his Piper, that is. 
And he knows the tides just as well. 
When he spots an exceptional expanse 
of sand, he lands and inspects the 
place. As often as not, he'll break out 
a lunch basket, find some driftwood or 
convenient ledge, and spread a cloth. 


He frequently has a friend along when 
he flies the beach—either in his Piper 
or following along in another light- 
plane—for Oliver is the local au- 
thority on California scenery and is al- 
ways talking up the idea of getting 
out and enjoying it. 

He knows all the finest upland areas 

(Continued on page 43) 


The author and his friend, Oliver Trickey, are shown at left below with Trickey’s Navy-surplus Cub. The hinged fuselage is convenient 
for carrying fishing or ski gear. At right is a close-up from 11,000 ft. of the summer ski area near Leavitt Peak in the High Sierras. 














Beauty in action is shown by these shots 

of Riley Aircraft’s demonstrator. Power 

plants are 345-hp. de Havilland Gipsy 

Queens, with 3-bladed de Havilland con- 

stant-speed, full-feathering props. Riley 

has sold 30 Doves in the U. S. in little 
over 12 months. 
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Dove on 
The Ranch 


By TOM ASHLEY 


T had been about a year 

since we had gone any 
where in a de Havilland Dove. So we 
welcomed an opportunity to get out 
of town. The idea was to make some 
new photographs of this more-popular 
than-ever executive transport; Distrib 
utor Jack Riley’s demonstrator Dov 
had been given a new paint job since 
our last pictures were made. We were 
going to do some of the shooting at 
the Flying L Ranch, almost 300 miles 
out from home base. Such distance is 


a matter of much less than 2 hrs. i 


A cowboy and his pony enjoy a good look 
at the Dove (right). This picture wes 
made at the Flying L Ranch pilots lounge, 
center of activity at aviation’s most fa- 
mous air resort. It is located 32 miles 


west of San Antonio. 
(FLIGHT MAGAZINE Phot 
by E. H. Pickering.) 
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Dick Kleberg of the King Ranch towed 

the Dove into a compound away from 

me of his 90,000-odd cattle. Rancher 

Kleberg and a close-up of his custom- 

built hunting car are at right. Each front 

fender carries three rifles. The yokes 
carry deer and game. 


e Dove. But even a hop iround the 
ort 1s something to be enjoved in 
urplane, which has so many fea 
people have been wanting in a 
transport plenty of cabin 
niness with remarkable sound 
ing and freedom from vibration: 
ot baggage space in handy com 
nents having large doors; plenty 


with a number of efhcient 








pale 
















speed-and-load combinations; engine 
supercharging; nosewheel landing gear 
for better handling on the ground— 
but this was a junket for pictures, not 
a story on the airplane. 

Colonel and Mrs. Jack Lapham were 
in the preliminaries of opening the 
Flying L Ranch for the season when 
we arrived. They had just returned 
from a business flight to Arabia. After 
all that airline flying, they had to get 
re-acquainted with their Piper Tri 
Pacer in some local hops and were 
leaving the next morning in their 
Twin Beech for California. Workmen 
were re-finishing the ranch’s swim 
ming pool, fixing up all the guest cot 
tages and getting things in general 
ready for the influx of aviation people 
who spend vacations, weekends or just 
overnight stops at the famous Flying 
L. between April and Thanksgiving 
every year 

With pictures made beside the fa- 
miliar pilots lounge, everybody was 
ready to return to home base when 
Carl Johnstone, Jack Riley’s partner 
in the Dove distributorship, mentioned 
that maybe he ought to call on the 
King Ranch as long as he was this 
close to it (another 160 miles or so). 
There were seven in our party, in 
cluding a prospect from Tennessee 
who wanted a Dove so bad he could 
taste it. He couldn’ resist the oppor- 
tunity to get in a little twin-engine 
flying even if he was running behind 
in his schedules of flying his single- 
engine airplane on a business trip. 

At the King Ranch, Carl and Riley 
Aircratt Sales Manager Thane Minor 
gave Rancher Dick Kleberg a demon- 
stration hop around his million-acre 
domain (they counted several hundred 
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deer and wild turkey, we learned later) 
while the rest of us had a look at the 
ranch’s fabulous hunting car, a cus- 
tom-built Buick with more gadgets 
than we ever saw on any airplane. 
When the Dove came back and landed 
at the ranch strip, we were ready to 
return to home base, but Rancher Kle- 
berg stepped out a prime prospect, as 
were his two pilots, Joe Dryden and 
George Devine. They started looking 
the airplane over with a practiced eye 
and the first thing we knew the ranch- 
er was asking us to spend the night. 
“My son ought to try the Dove and he 
won't be back until morning,” he 
said. “Besides, I'd like another hop my- 
self and Joe and George want to talk 
about this airplane tonight.” As any- 
one could see, this was about to be- 
come an airplane sale. What else could 
we seven do but load into the Kle- 
berg hunting car and descend on the 
family’s casa grande as its impromptu 
guests, even if none of us did have a 
toothbrush or razor, much less a 
change of clothes? 

But before we went to the house, 
Kleberg’s pilots suggested we ought to 
move the Dove into a compound— 
some ornery steer or two might take 
a poke at it during the night and the 
place was loaded with cattle. This 
gave the rancher an opportunity to 
demonstrate his pride and joy, the 
hunting car. Out came a rope, which 


whe tied to the Dove’s husky nose- 


Ww heel, and with no eftort at all he was 
towing the airplane across the way to 
the compound. There was a gap in the 
fence for the ranch’s Bonanza and 
Spartan Executive, but it wasn’t wide 
enough for the Dove and we had to 
‘walk” it in, lifting each wing over 


A map showing Riley Aircraft’s distribu- 
tion of 30 Dove sales in the U. S. was 
shown to the Klebergs by Sales Manager 
Thane Minor. Left to right are Rancher 
Kleberg’s son and his wife and son. On 
Mr. Kleberg’s right is Olan Mills of Chat- 
tanooga, Tennessee, a Dove prospect 
along for the ride. Mr. Kleberg ordered 


his Dove a few days later. 
(FLIGHT MAGAZINE Photo.) 


fence posts which were about 12 inches 
too high. Counting the ranch hands, 
there were enough of us to hangar a 
B-29, and in a few moments we had 
the Dove behind barbed wire for the 
night. 

Airminded since the Army’s first 
airplanes started flying operations in 
Texas, the King Ranch has made good 
use of airplanes. It is the largest ranch 
in the country, sprawling over more 
than a million acres, and Dick Kle 
berg, whose family owns and operates 
the huge cattle and oil domain, has 
flown its fences and herds in all kinds 
of aircraft. Early military airmen used 
to show him how it could be done. It 
ever a ranch needed an airplane, this 
one did. It was larger then than now, 
and its operators were quick to utilize 
the airplane’s advantages. We asked 
Rancher Kleberg just how many cat 
tle were now roaming his acres. “We 
normally run something like 110,000 
head,” he replied. “But we're down to 
90-odd thousand on account of the 
drouth.” 

While we were waiting for a dozen 
or so kitchen helpers to whip up some 
thing light for the crowd which had 
dropped in just at dark, the phone 
rang and it was somebody asking for 
“Slim.” Dick wanted to know, “Slim 
who?” He said he had all kinds of 
Slims, there being 2,500 people on the 
ranch payroll, but the caller didn’t 
know any name but Slim and Rancher 
Kleberg couldn’t help him, try as he 
might. 

We got away next morning early, 
after his son returned and had a 
demonstration flight. But before we 
left, we could tell by the smiles on 
the King Ranch pilots that the Dove 
was just as good as theirs. “Wonder 
when we could get delivery on one of 
these?” the Boss asked. We had already 
noticed that his hunting car towed 
the Dove from the compound without 
any need for lifting the wings ove! 
the fence posts at the gap. He had sent 
a crew out during the night and they 
had sawed off the posts. A few day 
later his order was signed, sealed and 
delivered. Dick Kleberg will get hi 
Dove in July. ~*~ * *® 
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nproved flight performance is claimed 

Navion equipped with exhaust aug- 

entor tubes, which offer more efficient 

oling for added power and less cooling 
drag. 


(Fletcher Aviation Photo.) 


00ling 
Jets for 
Navions 


,. LETCHERIZED” power 
package with exhaust aug 
entor tubes for jet cooling offers im- 
ved performance for Navions, ac 
rding to Fletcher Aviation Corpora- 
of Pasadena, California. This firm 
loped the idea from its FD-25 
k buster,”” which has been widely 
onstrated in efforts to offer the 


tary a lightplane for combat. 


Uses 225 Continental 


The “package” is a 225-hp. Con- 
ntal, its exhaust gases being 
tied into two stainless steel tubes 
inch diameter into which engine 
ng air is also directed. The effect 
pumping of air from the engine 
hot exhaust gases expand in the 
Similar jet cooling has been 
ved in both the new Aero Com- 
ler and Twin-Bonanza. It was 
nated in the Convair 240 airliner. 
cooling installations are possible 
185-hp. and 205-hp. Continental 
es in the Navion, too, Fletcher 


tcher’s announcement of the de- 
nent said it proved so satisfac- 
mM its experimental tank-buster 
ve that a similar installation was 


in the company’s executive 
N “Designer John (Sky Skooter ) 


reports a conservative gain of 


1952 


Novena fas 


—— = 


15 mph. in top speed with no cooling 


problems encountered in full-throttle, 
low -speed climbs.” 

Thorp, the engineer who gained 
prominence with his work on the little 
“Sky Skooter” right after the war, 
said the stainless steel exhaust aug- 
mentor tubes cause a pressure drop 
forward of the firewall that is greater 
than that caused by ram air alone. 
“There’s a 400-mph. wind going 
through the engine with full power at 
maximum speed,” he said. “We can 
also run this jet-cooled engine full 
throttle on the ground indefinitely 
without overheating.” 


How It Works 


Cool air is drawn into the new 
engine from the top of the cowling, 
kept away from the hot exhaust sys- 
tem, and sucked out the augmentor 
tubes by the force of the exhaust 
gasses. This is the same idea employed 
in the jet-cooling of the Convair, the 
Twin-Bonanza and the Aero Com- 
mander. In the case of the latter, its 
designer has said that jet-cooling had 
reduced engine cooling drag by about 
50 per cent. 

Fletcher says the E-225-8 Con- 
tinental is similar in size to the origi- 
nal E-185 power plant. The added 
horsepower is obtained by improved 










timing of the cam shaft and efficient 
cooling, it is said. The Fletcherized 
jet-cooled system will be available 
for both 185- and 205-hp. Navions 
also. This installation will be available 
from Fletcher Aviation as soon as 
CAA licensing, now in progress, is 
completed. * * * 


Set Qooled 


, 





John Thorp, who engineered the Fletcher 
installation of a 225-hp. Continental with 
exhaust augmentors in the Navion, is 


shown above with the airplane. 
(Fletcher Aviation Photo.) 
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Con pane 


Southwest Airmotive 


on its 20th Anniversary 


We are proud and gratified to be associated with 
this outstanding organization that is so capably 
serving this division’s interests as an important 
distributor. Best wishes to Southwest Airmotive 


for many years of continued success. 
aa 
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he Southwest Airmotive Story 


N° fixed-base operation success in the development of commercial avia- 
tion has been more colorful, interesting or significant than that of 
Southwest Airmotive at Dallas. Started as a small operation in the heart of one 
of the world’s great commercial flying’s regions, it has contributed to and profited 
from 20 years of aviation growth and progress. How it did this is charted on 


the following pages. 
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a) 


20) Years of Service 


The twentieth anniversary of a highly successful service organization in the 
field of executive aviation recalls to mind the people and principles that made it great 


ae NTY years ago when 
Doc Booth and Charlie 
Pettit established Edward F. Booth, 
Inc., on Dallas’ Love Field, only a 


handful of 


owners came by to see the new Waco 


local fliers and’ airplane 


demonstrator and the small but ex 


cellent overhaul shop which was 


proudly idvertised as the only one in 
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By GEORGE E. HADDAWAY 


Photos by Tom W. Collins 


the U. S. offering “airline maintenance 
for the private owner.” No one pres- 
ent at the opening day ceremonies, 
not even the owners, realized that 
they had planted dynamic seed which 


was destined to produce one of the 








a wee 
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major aviation service organizations 
in commercial aviation — Southwest 
Airmotive Company. 

That was back in 1932, the year ; 
that Swallow and Buhl went to the 
mat for the count of ten, when Walter 
Beech pulled out of Travelair to start { 
the Beech Aircraft Corporation and 
Bob Gross put together Lockheed Air- 
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Spor 


tt Corporation trom a small sub 
iry company of Detroit Aircraft. 
That was the year in which Benny 
fin and Jimmy Mattern flew non- 


to Berlin, the year Field Marshal 


Hindenberg won the last free 


tion in Germany, beating an Aus- 
in paperhanger named Hitler for 
dent. 


lim Doolittle won the Thompson 


ophy Race in a Gee-Bee “Super 


r 
tster’”’ at the 1932 National Air 


ces; Louise Thaden and Frances 


rsalis set an endurance record for 
nen of eight days in a Curtiss 
rush”; Al Hegenberger made the 
solo blind landing in history; and 
in named Frank Caldwell an- 
need the first controllable pitch 
eller at Hamilton-Standard. 
loc Booth has long since retired 
the aviation scene, but it must 
source of genuine pride and satis- 
tion to him and other oldtimers 
Hal Henning and Tom Park to 
their faith and investment in 
itive flying completely justified, 
ng up the hard way through 
early days when wildcatting oil 
panies and rich playboys repre- 
1 about ninety per cent of the 
une market. The Southwest Air- 


e story epitomizes the success- 


PLANT AREA 





































8 EMPLOVES 


EMPLOVES 











































ful efforts of those early entrepreneurs, 
which, when coupled with engineer 
recent 


ing ind design progress of 


vears, set the stage for what today is 
the one field of commercial aviation 
that apparently has no limit of grow th 
in sight, barring an all-out war which 
could possibly turn aviation into a 


100 per ce munitions industry 


Men and Machines 


| dward | Booth, Inc., opened shop 
in Hangar | at the north end of the 
old World War I hangar line on Love 
Field. His right hand was Arthur 
Tacey, a native Englishman, a great 
mechanic and war vet of the 1918 
Royal At Assisting Art in 


those early days was Kurt Berkus. And 


Force. 
out in the front ofhce, holding down 
the job of office manager, was the 
ittractive Wayne Pettit Holder, now 
Mrs. William F. Long, wife of Pioneet 
Au | ines’ 


Of the handful of mechanics who 


board chairman. 


nirst helped build the firm’s reputation 
for quality, two who joined the firm 
shortly after its founding remain to 
day. Both came from North Texas 
A. & M. College, now known as Ar- 
lington State College. They are George 
Kelley, 


shop, and W. J. Connell, aircraft shop 


superintendent of the aircraft 


production manager. The going rate 
of pay in those days was 30 cents an 
hour and as George and Connie recall 
today, “if you didn’t like it there were 
plenty of hungry mechanics ready to 
take your place.” 

In 1935 the company moved into 


1 fine, new building designed particu- 








larly for its needs with 36,000 square 
feet of engine and aircraft shops, in- 
strument and propeller shops, a large 
hangar with an electrically operated 
OV erhead door, plus othces, sales rooms 
and an engine test cell. Hal Henning 
came in as one of the top executives, 
bringing about a change in the firm’s 
name to that of Booth-Henning, Inc. 
At the same time Frank Say joined the 
organization as shop boss, an ex-Navy 
vet who came to the company via 
Chicago & Southern Air Lines, a me- 
chanical genius if ever there was one. 

In 1936 another Navy vet, who 
came to Love Field in 1919, closed up 
his own shop and joined the organiza- 
(Killy ) Killingsworth, 


who's still on the job today after 16 


tion—C. G. 


years as Southwest's transient service 
chief, Love Field’s oldest livins land 
mark. Engine shop _ superintendent 
Louis Beimer and personable Lorraine 
Sanders, who reigns today as assistant 
treasurer, also arrived in 1936. 

On October 1, 1937, a stocky, be 
spectacled young man named Winston 
Castleberry reported for work in the 
ofice, fresh from an oil company 

largely 
through his study of the ledgers and 


bookkeeping job. It was 


subsequent recommendations that the 
firm dropped its airplane sales depart- 
ment in 1938 and _ concentrated 
thenceforth on service exclusively, a 
move that took the company out of 
the red and into the black. Castle 
berry, one of the present major owners, 
has guided its service department 
through its most successful years. 


Typical of the work in those days 








was major overhauls of several South 
American-based Ford trimotors, three 
DC-2'2’s for TACA, and complet 
construction of a stunt plane for Roy 
Hunt. As an Lockheed 
service station in 1939 and 1940 the 


authorized 


shops did more work on Lockheed 10's 
and 12’s than the factory itself. Typi 
cal customers were Dr. John R. Brink 
ley of “rejuvenation” fame, Wallacx 
Beery Jose Iturbi, Ralph Hall and 
Aub Keif of the Texas Company, Jack 
Schweizer and C. C. Scott of Humble 
Bill Cason, Reg Robbins, Don Stiles 
Jim Doolittle, Joe Towle, Litt 
McIntyre, L. H. Luckey 
Young, Cliff Pettit, wh 
wowed ’em in his Kinner “Bird, 
Christy Bryan, Francis McDonald, Bil 
Hottle, Art Oakley, Gardner Nagle 
and the men of the CAA. 

In February of 1940 the name wa 


George 


Hardy 


changed to Southwest Airmotive Com 
pany. Winston Castleberry teamed uy 
with Harlan Ray and George Jalonick 
Ill, to buy control. Since that tin 
all of the outstanding stock has bee: 
purchased by these three principa 
and a few of the older employes. | 
1939 when capitalization was i 
creased from $25,000 to $150,000, the 
book value was the sales price—$3.7 
per share. Today that book value 


$13.13 per share, none for sale 
The War Years 
Ac the outbreak of World War II 


Southwest received the industry’s first 

engine overhaul contract, calling for 

rebuilding Ranger engines used in Bil 
(Continued on page 32) 
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In observing our 20th anniversary, we of 

Southwest Airmotive look but briefly to the past 

at our colorful and exciting two decades of progress. 

We are justifiably proud of our history and of the long list of 
“firsts” it encompasses . . . but, as always, our sights are on the future. 
We planned yesterday . .. and we are planning today . . . for tomorrow. 
One of our oldest customers remarked to us recently: “The future of 
industrial flying depends a great deal upon the availability of reliable and 
capable service. Southwest Airmotive has been unique in providing that 
brand of service. It has become one of private aviation’s real institutions 
... you have a responsibility, and all of us are counting on you to 
continue to set the pace with quality maintenance.” We accept that 
responsibility as a day-to-day challenge. When improvements in 
industrial airplane service are made, we will make them. We are 
making them now. In the decades ahead, we promise to make more 

and more of them. That's our 20th Anniversary pledge to YOU. 


ZO) Yours of, Service to Industrial Uoriation! 
es oe 


SOUTHWEST AIRMOTIVE COMPANY 


i tLOveEe FIELD @ DALLAS 
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Best-Known Servic 


Twenty-four hours a day, seven days a week, you'll 





find courteous service crews available at Southwest 
Airmotive, Love Field, Dallas. Facilities include 
complete storage, repair and maintenance as well 
as 24-hour telephone and guard service. Here also 
you'll find Mobiloil Aero and all grades of Mobilgas 
Aircraft from grade 80/87 to 115/145, as well as 
JP-4 jet fuel. Equipment is tested daily to assure 
both safety and efficiency. Three scheduled air- 
lines as well as military and civil aircraft use 
Southwest Airmotive services. For your own con- 
venience there are clean rest rooms, an inviting 
lobby, information service, a coffee shop and 
courtesy cars...each a reminder to put Dallas on 


your next flight plan. 
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C. G. *'Killy” Killingsworth, transient service chief, for 


the past 16 years at Southwest Airmotive. ‘‘Killy’’ is the 
recipient of the E. R. Brown award for pioneer services 
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Executive Aviation’s 
Largest Operation 


A HANDFUL ot employes 
and a modest shop were 
ibout all it took for a leading operator 
in the early 1930’s to handle a big 
share of private flying’s needs. Private 
tlying was small and so was the busi- 
ness of operators serving it. The 
growth of commercial aviation since 
then can be measured by the size of 
the leading fixed-base operations which 
serve it. As executive aviation’s larg- 
est’ service station, Southwest Air- 


motive in Dallas is big because it has 








kept pace with the growing needs of 


its customers. 

Last year Southwest Airmotive did 
business with some 8,000 customers, 
including transients and those who 
were served at a distance through ship- 
ments. These range from lightplane 
owners to fleet owners, airlines and 
the military services. This year it is 
doing business at a rate which indi- 
cates more than $5,000,000 in 1952 
billings. 

Its engine shop has been averaging 
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To the 10,000 Operators of 
Executive Aircraft... 


... Every Major Airline 
Specifies Dependable 


CHAMPION 


Spark Plugs 


for Maximum Dependability 


and Long Life 


Executive aircraft now number in excess of 10,000 
planes, including 1500 multi-engined craft. 


Two types of Champion aircraft spark plugs have 
been outstandingly successful in meeting the re- 
quirements of the vast majority of equipment in 
this category. In addition, Champion produces 
other types which cover the full range of privately 


OW 


Ty 


ned and operated aircraft. 


ley are available through Southwest Airmotive 
nd other Champion aircraft distributors and 
lealers throughout the nation, and insure the 


ultimate in dependability and long life at prices 





ich will keep your spark plug costs down, while 


ving you maximum efficiency and minimum 


vice requirements. These are facts—not mere 
tements—substantiated by the detailed records 
the airlines which are unquestionably the 
st exacting spark plug buyers in the world. 


CHAMPION SPARK PLUG COMPANY, TOLEDO 1, OHIO 


CHAMPION salutes SOUTHWEST AIRMOTIVE 
20 Years of Dependable Service to Aircraft Owners 


CHAMPION’S own twin Beech 
fills a busy year-round schedule. 





Pratt & Whitney Pratt & Whitney 


R-985, R-1340 R-1830, R-2000, 
Lycoming R-2800 Series 
GO-435-C2, Wright 
0-435, O-290 R-1820, 
Jacobs R-775 R-2600 
Continental E-185 Series 


The RC26S and R37S-1 are approved for use 
in other engine models. See your dealer or 
write for Champion specification chart. 


FOLLOW THE EXPERTS 
Specify 





and fly with confidence 
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Meet the 
Hose Clamp Champ 


that LICKED Vibration 


Aero-Seal’s famous worm-drive principle set a new stand- 
ard of hose clamp design—spread from aviation to automo- 
tive and wide industrial use. Vibration can’t loosen Aero- 
Seal. And because clamping pressure is uniform all around 
there is no collapsing or distorting of hose or tube. Uses are 
legion in aircraft, automotive, marine and industrial prod- 
ucts — wherever vibration is a problem and a tight connec- 
tion the solution. But be sure to get the best — the original 
Breeze Aero-Seal Hose Clamp. Available in ALL STAIN. 
LESS STEEL or with STAINLESS BANDS with other 
components cadmium plated. Manufactured to conform 
to current ANA specifications. 


WRITE TODAY for an Aero-Seal sample, outlining your 
intended use. Prove for yourself that Aero-Seal is the hose 
clamp champ! 


BREEZE 


Aer-Seal’ HOSE CLAMPS 


oF —e 0 LP 


Multiple contact con- Job engineered, Lightweight actua- Flexible conduit and 
nectors to meet gov- welded - diaphragm tors for any require- ignition assemblies, 
ernment specifications. bellows. ment. 


BREEZE CORPORATIONS, INC. 
41 South Sixth Street Newark, New Jersey 
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8 overhauls (mostly Pratt & Whitney 
Wasp Juniors) per day, which adds 
up to a schedule of something like 
2,400 engine overhauls for the year. 
Although most customers schedule 
their engine overhauls while othe: 
work is being done, such a volume of 
business makes it possible to meet 
customer requirements based on heavy 
utilization of their airplanes without 
undue delay in engine overhaul. South- 
west is a Pratt & Whitney distributor: 
and authorized overhaul station, one 
of only 4 in this country. 

Quick service in other departments 
is emphasized, to meet customer de 
mands based on the need for keeping 
their aircraft in the air instead of on 
the ground. For example, Southwest 
has 15 men on the ramp to expedite 
line servicing. They operate a fleet of 
8 gasoline trucks and 2 oil trucks 
Executive transports have standard 
capacities of 202 gals. of gas and 17 
gals. of oil for the Beech D18S, 644 
gals. of gas and 20 gals. of oil for 
Lodestars and 822 gals. of gas and 
66.5 gals. of oil for DC-3's (most of 
them exceed these capacities with ex 
tra tanks). C. G. (Killy) Killings 
worth, service chief, says his men can 
service the average Beech customer in 
less than 10 mins. in a rush, and can 
top off the average Lodestar within 
15 mins. or Douglas within 20 mins 
“Lots of times it takes longer to get 
the story than to fill the tanks,” he 
says. 

Killy has to organize his servicing 
to handle the volume. The day we 
checked on this, for example, his 
crews dispensed 30,000 gals. of gas. 
Busiest day was Oct. 14, 1950, when 
240 transient planes stopped at South 
west for the Oklahoma-Texas foot 
ball game in the Cotton Bowl. Killy’s 
men worked all day and night, and 
at sunrise each plane had been serv- 
iced and Cashier Lorraine Sanders had 
each bill made out and ready in the 
office so the pilots could get off with 
out delay or confusion next morning. 
Gas sales are now running almost up 
to the 250,000-gal. mark per month. 

An index to Southwest's scope of 
operations is its consolidated inventory, 
which is carried on 30,000 separate 
cards, each representing a separate 
item. These cards are worked by a 
crew of 5; their card-working is pet 
petual and never ends. The inventor) 
is valued at $500,000. Largest de- 
partment in number of employes 1s 
the engine shop, which is staffed by 
192. Next is the office force, totalling 
46, followed by 36 in the aircraft 
shop and 16 each in sales and shop 
stockroom. Total number of employes 
is 356 and is growing weekly. * * ® 
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For twenty years, Southwest Airmotive Com- 
pany, Love Field, Dallas, Texas, has rated tops 
with flying executives for fast, courteous, “super 
service” on the flight line. It rates tops, too, for 
serving the finest quality fuels and lubricants — 
lexaco. 

You can use that combination to build your 
business Back yeur own good service with 
Texaco Aviation Lubricants and Fuels. Coast to 
coast, flyers know the Texaco name and trade 
mark as symbols of quality. And with Texaco 
you have a complete line to offer — lubricants 

| fuels so meet every need. 

You can judge the high regard in which 
Texaco is held throughout the entire field of 

tion by this fact — 
or over 15 years, more revenue airline miles 


er » sngrsen mee cote 


*q 


in the U.S. have been flown with Texaco Air- 
craft Engine Oil than with any other brand. 


Step-up the “rate of climb” for your business. A 
Texaco Aviation Representative will be glad to 
show you how. Just call the nearest of the more 
than 2,000 Texaco Distributing Plants in the 48 
States, or write The Texas Company, Aviation 
Division, 135 E. 42nd St., New York 17, N. Y. 


TEXACO Lubricants and Fuels 


. 
. 


FOR THE AVIATION INDUSTRY 





| Oe FG Gomes 


TUNE IN... TEXACO STAR THEATER starring MILTON BERLE on television every Tuesday night. See newspaper for time and station. 
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SOUTHWEST AIRMOTIVE 
STORY 


(Continued from page 24) 


Long’s Army Air Force primary con- 
tract school. Later both Air Force 
and Ordnance contracts for engine 
overhauls came through, plus airframe 
repair work. During this period South- 
west became a fuelling stop for Lock- 
heed Hudsons en route to England. 
Gasoline sales skyrocketed to 290,000 
gallons a month. Familiar faces in 
those days included Jimmy Mattern, 
Avery Black, Joe Towle, Fred Dick, 
Currey Sanders and Pete Cavendar. 
When they made $9,000 one month 
from gas sales, they knew they had 
finally arrived. 

Castleberry went into the Air Force 
in 1942 and Harlan Ray left his oil 
business to help Jalonick with active 
management. They found a talented 
assistant and today’s sales manager and 
corporate secretary in Paul A. Ken- 


nedy, a native of Pennsylvania. 

Scanning the financial statement 
one morning, Jalonick saw a sizable 
figure opposite the words “Outside 
Sales.” He walked to the stockroom 
and was told by the chief clerk that 
plane owners and operators in the area 
frequently ordered parts and acces- 
sories which SAC had stocked for its 
own shops but which were surplus to 
the company’s immediate requirements. 

“They have been reading those ads 
of ours carrying trade marks of the 
manufacturers whose items we ofh- 
cially carry for our own overhauls,” 
the clerk explained. 

A salesman both by training and 
intuition, Jalonick envisioned the start 
of a new and profitable department. 
“If we can sell that volume without 
half trying, what could we do with 
an organized sales department?” Jalon- 
ick asked Ray. In looking through 
the files they found that, either by 
tormal contract or by letter, the com- 





pany already had been named “dis 


tributor” by several manufacturers 
but that none seemed to expect the 
firm to engage in sustained outsid 
sales effort. 

Heading East, Jalonick and Ray 
went in “cold” to make their first 
visit to all the blue-ribbon companies 
on their list. Determined spade-work 
first bore fruit when they signed a 
five-state distributorship contract with 
a New York instrument manufac 
turer. Others followed in rapid succes 
sion. Pratt & Whitney Aircraft sent 
Morris Triggs and Henry Igo to Dallas 
for a personal look-see which resulted 
in a formal contract—one of for 
P&W distributorships in the U. S$ 
Now the Southwest’s largest distrib 
tor and one of the leaders national 


ARC, BG 
Scintill 


the company 
Eclipse-Pioneer, Bendix, 


represents 
Champion Spark Plug, Dow-Corning. 


Electric Auto-Lite, Flottorp, Glidden, 
(Continued on page 38) 
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pRIME antisubmarine patrol plane of 
I the U.S. Navy is the Lockheed P2V-5 
‘‘Neptune’’—one of a long series of 
military and naval aircraft to rely on 
Goodyear bullet-sealing fuel tanks for 


added protection. 


Tanks used in the “Neptune” are lineal 
descendants of the first practical airplane 
self-sealing tank developed by Goodyear 
at the end of World War I and the 
improved tank standard in U.S. Military 
eraftin World War IL. It features a lining 
of synthetic rubber and cord in a com- 
pletely nonmetal tank—effectively seals 


itself when punctured. 


Here—as in planes of all types the world 


over—Goodyear developments are relied 


Greater Safety for 
Sub-Killers! 






Installing Goodyear bullet-sealing tank in wing 
of Lockheed P2V-5. Smaller picture shows latest 
production model of this plane in flight. 





upon to increase safety and dependabil- 
ity. For further details on bullet-sealing 
tanks — or tires, tubes, wheels, brakes 
and Airfoam Super-Cushioning—write 


today to: 


Goodyear, Aviation Products Division 
Akron 16, Ohio or Los Angeles 54, Calif. 


a= 


GOOD, YEAR 


AVIATION 
PRODUCTS 





Airfoam—T. M. The Goodyear Tire & Rubber Company, Akron, Ohio 








CONVAIR YB-60 MADE FIRST FLIGHT ON APRIL 18. IT IS SHOWN TAKING OFF AT FORT WORTH. 


Bigger and 
raster Jets 


HI historic photographs on this page record the beginning of a new 

T era in strategic bombers. The first caught Boeing’s big YB-52 on its 

first take-off, made April 15 at Seattle. Three days later Convair’s YB-60 made 

its first flight at Fort Worth. One or both of these huge, swept-wing, 8-jet 

intercontinental bombers may eventually replace the Convair B-36. Both offer 

much faster speed. Details have not been released. At the controls of the YB-6' 

were Convair Flight Manager B. A. Erickson and Company Test Pilot A. S$ 

Witchell, Jr., while Boeing Test Pilot Tex Johnston and Lt. Col. Guy M. Tow: 
send ot the USAI Flight Test Center hopped the YB-52 


BOEING YB-2, DEVELOPED FROM B-47 STRATOJET, MADE FIRST FLIGHT AT SEATTLE APRIL 15. 
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THe tXPenlehce OF A PlbNtth 
CAIMNOT Be ACQUIRED OVERNIGHT 


The J. D. Reed Company started in the aviation business 
22 years ago. Those years have afforded us the opportunity 
of gaining unlimited experience in every phase of this ex- 
tensive industry. We have found that the only teacher for 
know-how is EXPERIENCE. There is no substitute for it. 
You cannot enjoy its benefits by reading about it, nor merely 
by copying the actions of others. That's why the J. D. Reed 
Company is able to handle any aviation problem efficiently 
and economically. Our work today is backed by a thousand 
yesterday experiences which means a skill that’s hard to 
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reasons why 





eecheraft Certified Seruice 
is a good 
investment 


Only Factory Certified Service Stations are author- 
ized to make Beech-directed modifications. These 
companies get Beech bulletins promptly and follow 
them to the letter. They have direct, ready access 
to all official Beech data. 


At any one of the BEECHCRAFT CERTIFIED SERV- 
ICE STATIONS you will find trained specialists who 
have devoted their professional lives to the work 
they enjoy as a skilled craft. Each person has been 
chosen because of his outstanding professional 
ability in his particular line of work and trained 
in Beechcraft methods by the factory. 


Beechcraft requires the replacement 
of a part, you know the Beechcraft Certified 
Service Stations will use only factory-authorized 
parts. And more important, they will avoid the long 
delay that comes from not having the part in stock. 
Each of the Certified Service Station maintains a 
complete stock of parts for your immediate needs. 


When your 


The extensive maintenance facilities available to you 
at Certified Service Stations are equipped to serve 
every overhaul and maintenance requirement. Spe- 
cial tools are used for each job, all designed after 
long-specialized experience in every phase of serv- 
ice and maintenance. These special tools are im- 
portant to you for they minimize the time required 
to perform each job. 


You will find that the efficient line service at all 
Beechcraft Certified Stations will save you valuable 
time. Important too, line service here will save you 
money through preventive maintenance. Each per- 
son servicing your airplane makes a check of all 
visible sources of trouble, calling each to your at- 
tention before development into major repairs. This 
is just one of the many extras you get at any of 
the Stations listed 


And you'll find intelligent, courteous 
assistance in filling your needs—the 
kind of attention you have a right to 
expect. 





When you do business with the firms listed you can be 


ure your Beechcraft is receiving spec ialized attention 













Aircraftsmen, Inc. 


Will Rogers Field 
Oklahoma City, Oklahoma 


Gray Aircraft Svc. Co., Inc. 


D. A. Cody, Service Mgr 
Love Field, Dallas, Texas 


Alamo Aviation, Inc. 


Municipal Airport 
San Antonio, Texas 


Harte Flying Service 


Municipal! Airport 
Wichita, Kansas 


Anderson Air Activities 


General Mitchell Field 
Milwaukee, Wisc 


Truax Field 
Madison, Wisc 


Hunter Flying Service, Inc. 


Hunter Field 
Cedar Rapids, lowa 


Ohio Aviation Company 


Dayton Municipal Airport 

Atlantic Aviation Service Vandalia, Obie 

New Castie County Airport 
Wilmington, Delaware 


J. D. Reed Co., Inc. 


Municipal! Airport 
Houston, Texas 


Atiantic Aviation Corp. 


Teterboro Airport 
25 minutes from Times Square 


Teterboro, New Jersey Roscoe Turner Aeronautical 
also Corp. 


| Logan Airport M : : 
unicipal Airport 
East Boston, Mass indianapolis, Ind 


Butler Co., Aviation Division Tradewind Airport Corp. 


Tradewind Airport 


Municipal Airport 7 
Amarillo, Texas 


Chicago, II! 


Tulsair Distributors, Inc. 


Hangar 5, Municipal Airport 
Tulsa, Oklahoma 


Currey Sanders Aircraft 
Co., Inc. 


Downtown Municipal Airport 
Shreveport, La 


Wings, Incorporated 
Wings Field 
Ambler, Pennsylvania 


Francis Aviation 


Capitol City Airport 
Lansing, Michigan 


Philadelphia International Airport 
Philadelphia, Pennsylvania 





—— 
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HELLING AMERICA Bulb FATTER 


Beechcrafts..newest kind of ranch and farm “machinery” 


, 
Beechcrafts are used to check herds, fences, distant 
wreage. Records show they ve saved many a harvest 
hen equipment parts were needed pronto. And with 
Beechcraft, there’s no such thing as an “isolated” 


irm. This Model C35 Beechcraft Bonanza cruises 


; 


t 175 mph, is right at home on small, rough fields. 


—_—hy 
Dees 


moot 'é . ! 


You find Beechcrafts in every kind of business, 
helping America build faster . . . helping speed today’s 
twin jobs of defense and consumer goods production. 
See how a Beechcraft can simplify your travel prob- 
lem. Call your Beechcraft distributor. Or write Beech 
Aircraft Corporation, Wichita, Kansas, U.S.A. 


Twin BONANLA 










































The XC-120 Packplane 


is a lot of plane to polish... 





so Fairchild picked 


When major manufacturers and 
airlines take a close look at plane 
polishing costs, they know that 
Wuiz Klad Polish is the polish 





Here’s why: 


@ Saves 25% to 40% man-hours 


@ Klad Polish is safe (conforms to Gov't 
Spec. Mil-P-6888) 


@ Effectively removes surface oxidation 


@ Can be used by hand or with mechani- 
cal polishers 








Camden 2,N. J. * 


Call or write direct 
to Hollingshead for 
further information. 


Industrial-Aviation Division 


R. M. HOLLINGSHEAD CORPORATION 
LEADER IN MAINTENANCE CHEMICALS 
Canadian Offices: Toronte 








they need. That’s because Klad 
Polish does a better job in less 
man-hours! It will pay you, too, 
to use Wu1z Klad Polish. 


@ Can be used in the direct sun 
@ Requires less materials 


@ Can be water-diluted and applied 
with mops 


@ Non-toxic, non-corrosive, non-inflam- 
mable 


@ Harmless to plexi-glass 












SOUTHWEST AIRMOTIVE 
STORY 


(Continued from page 32) 


Hamilton Standard, MacWhyte, Ly 
coming-Spencer, Packard Electric 
Wright Aeronautical, National Bat 
tery, Willard, Wilco and many other: 


Postwar Expansion 


In 1946 SAC sales department be 
gan covering its territory as never be 
fore with a squad of four salesme 
in company-owned airplanes, and tw 
in automobiles. Although many sma 
operators dropped out as the G 
training program dwindled, the fixed 
base operator market is still one of 
the principal areas of SAC’s territorial 
interest. 

Also in 1946, the company moved 
its sales department from Hangar 4 
to take over a large warehouse on thx 
opposite side of Love Field. In °47 
Southwest followed Service 
Company, which ceased operation, into 
the old 5th Ferrying Group’s hangars, 
now the main establishment, leaving 
Hangar 4 on the west side of the field 
entirely for the engine and propeller 
shops. The company’s total work space 
now exceeds 180,000 square feet, a 
far cry from the original 1932 figure 
of only 20,000. 

Commercial engine 
private owners, contract overhauls for 
a major airframe manufacturer and 
recent military overhaul contracts 
combined to set a new production 
record last year of 1,393 engine majors. 
The target for 1952 is 2,400. Gasoline 
sales are running on the average of 
250,000 gallons each month, knock- 
ing on the door of record World War 
II volume. 

The service division of the company 
accounts for about 70 per cent of the 
dollar volume. This includes the air- 
craft shop, which specializes in com- 
plete airframe repair and executive 
plane modifications, the engine shop, 
propeller shop, instrument shop and 
radio department, and hangar depart- 
ment, which includes gas, oil and 
storage. The sales division, deriving 
its income from wholesale parts dis- 
tribution, including airline business, 
and retail parts sales, makes up the 
other 30 per cent of SAC’s revenue. 

From the humble beginning in old 
Hangar | on Love Field twenty years 
ago with only a half-dozen employes, 
the company now employs 350 people 
and is advertising for additional help 
at this writing. The annual payroll has 
reached one million dollars. Last year 
it paid the City of Dallas in rents, fuel 
and ad valorem taxes some $55,000. 
It will gross over five million dollars 
at the end of its present fiscal year. 


Love 


overhauls for 


FLIGHT MAGAZINE 












nd 


ng 


SS, 


he 


rid 


ars 


ple 
elp 
has 
ear 
uel 
V0. 
ars 








very year SAC sends out a large 

rn postal card to several thousand 
omers and prospects seeking sug- 
ions and criticism. While the pre- 
derance of the returns is highly 
plimentary a couple of “‘beefs” 
ved up in the latest returns. These 
plaints were followed up personal- 
vy ofhcers of the company. In sev- 
instances refunds were made to 
omers W ho had been overcharged 
ugh errors. 

lere is a typical response from a 

fied customer: 

It’s the best aircraft service center 
| have ever been in. I enjoy your house 

n even though I don’t know the 
people. | park at your place when | 
come to Dallas. Have used the shop 
twice for minor repairs but could not 
have been treated better if the bill had 
been $2,000 instead of $20.” 

Here is one from another commer- 
cial enterprise that is in part competi- 
tive with SAC: 

We are in the overhaul and modifi- 
cation business, and would like to 
work closer with your company.” 

But the best index to what appears 
to be SAC’s formula of success in 
keeping satished customers for profit- 
ible operations was one card from a 
Bonanza owner, which contained the 
following observation: 

In conclusion, I say that any com- 
pany which asks its customers how it 
can better itself will always prosper.” 

To that we can only add on occa- 
sion of the company’s twentieth anni- 

sary— May all your customers 
continue to be satished ones, for upon 


ch solid rock will civil aviation con- 
¢ to progress oo . * * 


JUST AMONG OURSELVES 


Continued from page 9) 
cities Operating large terminal type 
urports, and the Airports Advisory 


Committee to the Administrator of 
Civil Aeronautics unanimously agreed 
on a set of ten recommendations to 
chairman Jim Doolittle. 


Getting agreement among these 
ree groups was not an easy task. 
Hard labor, long, tiresome meetings 
ind lots of midnight oil were required. 
Che pay off will be progress instead 
nation, intelligent solution to 
ighty rugged problems instead 
of phoney nostrums concocted in the 
cruc of hysteria. 

p action such as that displayed 
present emergency by the air- 
inagement people of this na- 
only reflects sincerity of pur- 
Pose the high ethical and technical 
‘tang is now established within the 
(port management profession. 
Let. have more of it! 


952 











Question: 
WHY ARE MORE AND MORE EXECUTIVE OWNERS 


Insisting on an Aircraftsmen Continental Overhaul? 








Answer: 


. . Because Aircraftsmen, Inc., offers one of the most complete 
official Continental overhaul shops in the nation in Hangar 2 on 
Will Rogers Field, Oklahoma City .. . 
. . Because Larry Reed, our engine shop 
superintendent, has had 26 years of engine 
overhaul experience, nearly half of which 
as a field service engineer for the Conti- 
nental factory. Continental owners, who 
want the best and will accept no com- 
promise, demand ‘know-how’ when over- 
haul time rolls around. 





That’s why more and more busy executive owners are bringing their 
Continentals to the experienced craftsmen of Aircraftsmen at 
Oklahoma City for their engine requirements. 


Let us figure your next job! The best costs less. 


Aircraftsmen, Inc., is also one of the leading Lear distributors, 
with one of the finest radio shops in the Southwest, specializing 
in Auto-Pilot and complete Lear installations. 


BEECH OWNERS: Write for descriptive literature of our specially 


designed extra tanks, map and thermos cases, curtains and visors. 


WILL ROGERS FIELD PH. 6-3722, 6-6560 OKLAHOMA CITY, OKLA. 






































FACTORY SERVICE FOR CUSTOMERS in 
the field is under way again this year, with 
Beechcraft Representatives Henry Cordes 


and Dick Sullivan shown above with 
Bonanza owner William Fuller of Fort 
Worth. Scene was at J. R. Gray Co., 


Dallas, Beech distributor. 
(FLIGHT MAGAZINE Photo.) 


AIR REPORT 


(Continued from page 7) 
recently. No details have been re- 
leased by Convair or USAF. 


LATEST AIRLINE MERGER PRO- 





POSAL is offered by Delta and Chi- 
cago and Southern for approval by 
CAB and _ stockholders. . FIVE 
CONVAIR 340 TRANSPORTS have 
been ordered by Pioneer Air Lines, 
with deliveries to start in January, 
1954. Pioneer last month acquired 9 
Martin 202’s which are being modi- 
fied by Temco. Pioneer sold its fleet 
of 11 DC-3’s to the USAF for 
$1,100,000. 


CAB’S DENIAL OF MID-WEST 
AIRLINES’ APPLICATION FOR RE- 
NEWAL OF ITS LOCAL SERVICE 
AIR CARRIER CERTIFICATE was 
criticized in minority reports by Mem- 
bers Joseph P. Adams and Josh Lee. 
They pointed out that Mid-West’s op- 
erating experience has been incon- 
clusive because of lack of time and 
the use of single-engine planes, and 
failure to renew will add 9 small 
cities to Mid-Continent’s system at 
a time when the proposed merger of 
Mid-Continent and Braniff will be 
adversely affected. CAB only recently 
approved acquisition of Mid-West by 
Purdue Research Foundation, which 
purchased 10 DC-3’s for Mid-West. 
This approval is difficult to reconcile 
with the 
not to renew the certificate. 


Joard’s subsequent decision 


A DE HAVILLAND DOVE PARTS 
AND OVERHAUL BASE is being 
established by Pacific Airmotive Cor- 


poration in an agreement with de 








































Piper models were designed to serve your every purpose and need in business and pleasure. 


The outstanding TRI-PACER, PACER and SUPER CUB 
offer the ultimate in air transportation with low initial 
cost and economical maintenance requirements. 


Piper versatility qualifies every model for any 
job—on the farm, industry, for aerial applica- 
tion of chemicals and general utility flying. 


Ask one of the firms listed to demonstrate how one of the Piper models 
can save you valuable time and money. These firms are prepared to 


serve all your aircraft requirements. 


Arizona 
ANDERSON AVIATION 


COMPANY, INC. 
Sky Harbor Airport 
Phoenix 


lowa 
ELLIOTT FLYING SERVICE 
Cram Field 
Davenport 


DES MOINES FLYING SERVICE 
Municipal Airport 
Des Moines 


? 
CIVILIAN TRAINING OF USAF PILOTS 
is now one year old and Maj. Gen. Warre 
Carter, Flying Training Air Force cor 
manding general, is shown congratula! 
ing instructors at Greenville Air Forc: 
Base, Mississippi. Operated by Grahan 
Aviation, this school has a record of mor: 
than 93,000 flying hours and no injuries 
Introducing the general is Carl Storric 
base flight director. 
(Graham Aviation Phot 
Havilland Aircraft Co., Ltd., Hatfiel 
England, under which a $350,000 sto 
of parts will be maintained at PAC’s 
operation at Linden, N. J. These part 
will be marketed through PAC and 
} 
Okiahoma 
SMYER AIRCRAFT 
SALES & SERVICE 
Municipal Airport ) 
Ponca City 
Texas 
BROWN FLYING SERVICE 
Municipal Airport 
San Antonio 
PARKER-HUETT AVIATION 
COMPANY 4 
White Rock Airport 
Dallas 
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Last year half the business, 

farm, and personal airplanes 

sold in the United States were 

built by Piper. This year the predominant 

preference for Piper continues. Here’s 
why... 

. because Piper planes have proven so 
useful, so practical for their owners—help- 
ing them get more done in less time. 

In many fields of business, industry, and 
agriculture, people who have never flown 
before have learned to use their Pipers 
quickly and easily ...and, above all, safely. 

New ease of flight—such as simplified 
controls and tricycle landing gear of the 
Piper Tri-Pacer — plus greatly simplified 
navigation — by the new nationwide net- 
work of omni-range stations — have done 
much to make it practical for you or your 
business to use a Piper profitably. 


For more information, write today for 
brochure on Piper planes. Dept. 5-F. 
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AIRCRAFT CORPORATION 
Lock Haven, Pennsylvania 
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PACER for high performance at economical power, discriminating 
pilots pick the fast, far-ranging Pacer. Cruises up to 134 mph (Model 135 
at 5000 feet). Excellent short field performance, terrific climb for eco- 
nomical upper-air cruising. Costs less to operate than the average car; 
sells for thousands of dollars less than any other four-place plane. 





SUPER CUB Uranium hunting, exploring, fence checking, rounding- 
up cattle, dusting, spraying, pipe line patrol, construction supervision, 
timber cruising—just a few of hundreds of jobs for this versatile plane 
that uses less than 50 yards for take-off or landing. Five versions: 2-place 
utility plane; ““quarter-ton" truck; sprayer (110 gallon capacity); duster 
(18 cu. ft. capacity); and seaplane. 






TRI-PACER So simple to fly that people hove soloed after just one 
day of instruction. Nearly half the Tri-Pacer purchasers have never flown 
or owned a plane before. Costs one-third the price of any other four- 
passenger plane with tricycle landing gear. Cruises better than 120 mph, 
has a range of over 550 miles. Rear seat quickly removable for freight. 





NEWEST USAF RESCUE HELICOPTER is the Piasecki YH-2! designed for Arctic missions 
and capable of carrying 14 troops or 12 litters plus a medical attendant in addition to 
pilot and co-pilot. It is powered by a Wright R-1820-103 engine. 

(Piasecki Photo.) 


other DH distributors; Dove business number of Dove customers in_ the 
in the U. S. will no longer be handled U. S. and Canada. The de Havilland 
by DH of Canada. West Coast Dove representative for the U. S. is Ian 
owners will be serviced by PAC at Fossett. Doves have been delivered 
Burbank. In addition to parts and by ferrying across the North Atlantic 
overhaul, PAC said it had negotiated to Toronto. They will now be ferried 
a distributorship for Dove aircraft on instead to Idlewild Airport in New 
the East Coast in Maine, New Hamp- York for clearance through customs 
shire, Vermont, Massachusetts, Rhode and then to PAC’s Linden base for 
Island, Connecticut, New York, New licensing and delivery from de Havil- 
Jersey, Pennsylvania, Delaware, land’s representative. Riley has con- 
Maryland, the District of Columbia tracted for delivery of 3 Doves per 
and Virginia, and on the West Coast month to the U. S. A new partner in 
in’ Washington, Oregon, California, the Riley distributorship is Carl John- 
Nevada and Arizona. stone, prominent Mississippian and 


RILEY AIRCRAFT IS THE PRIN- former member of that state’s legis- 
CIPAL U. S. DISTRIBUTOR FOR lature. He has moved to Longview, 


DOVES, ‘having sold 30 of the twin- Texas, and is in charge of Riley’s 
engine executive transports in little Dove headquarters base there. Thane 
over 12 months. Gordon Wyrick of Minor, sales manager of Riley Air- 
Pontiac, Michigan, has sold 5; DH of craft, has announced that George 
Canada has sold two in Canada, and Handwork, formerly of Southwest 
one is used by the British embassy Airmotive in Dallas, is now head of 

Washington, bringing to 38 the Riley Aircraft’s radio department. 
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THRILL TO WESTERN FUN and dude ranch activities at the popular Flying L, the 
: cirmen's refuge for luxurious living in on atmosphere of friendly hospitality. . . . 
Informal—sportsweer if you like or jeans, loud shirts, boots. . . . HMorsebeck riding. 










- Swimming in our beautiful pool. . . . Dancing. . . . Deer and wild turkey hunting 
A in season. . . . Appetizing food with plenty of milk, cream, butter and eggs from the 
Ranch. . . . For a few days or a vacation, fly your friends or family to the Flying L Ranch. 


32 miles W. of Son Antonio ot Bandera. Col. and Mrs. Jock Lapham, Owners. 


Riley is Lear distributor and Colli 
and ARC dealer. 
USAF WILL TEST LIGH 
PLANES IN QUALIFYING PIL¢ 
SELECTEES FOR PRIMAR 
TRAINING in a project beginning 
May at Goodfellow Air Force Ba 
San Angelo, Texas. One group of 1 
students will be given flight instr 
tion in lightplanes prior to their ent 
into T-6 primary training. 


FIRST DUAL CAP SQUADRO)S. 
AIR FORCE RESERVE UNIT h 
been organized in Washington, D 
and others like it may be formed a1 
where under existing regulations. As 
reservists, members earn official 
credit points for promotion and 1 
tirement, and as CAP members and 
rated CAP pilots, they may fly USAF 
on-loan aircraft assigned to CAP, al- 
though the Air Force Reserve is 
grounded this year. On the CAP side, 
it is under Col. Newbaurn Smith, who 
heads the National Capital Wing; 
the Reserve side, it is under the 
9462nd Squadron, commanded by Lt. 
Col. Kendall K. Hoyt, AFRes., who is 
also a CAP officer and one of its 
original founders. Hoyt originated the 
dual set-up. 


CAA IS BEING TAKEN OVER 
BY NON-AVIATION PEOPLE, says 
Phoebe Omlie, who has resigned from 
CAA to retire and live in Memphis, 
her home. The veteran woman pilot, 
active for 30 years in aviation as a 
stunt flier, aviation’s first licensed 
woman transport pilot, racing pilot, 
airport operator and ardent goodwill 
representative of aviation, had served 
CAA in various capacities since 1941 


NEW TAYLORCRAFT DISTRIBL- 
TOR FOR East and South Texas is 
BVC, Inc., Irving Airport, near Dallas 
The new firm is headed by R. J. (Leo) 
Byrd, Troy Vincill and Claude Cham- 
bers. Russell Field, Fort Worth, is 
Taylorcraft distributor for West 
Texas. Rusty Bounds is manager 
Four T-Craft models are being offered 
by the factory. They are the 4-place 
Tourist at $5,950, the 2-place 85-hp. 
Sportsman at $3,895, the 2-place Cus- 
tom Deluxe with 85 hp. at $3,750, and 
the 65-hp. Special Deluxe at $2,865. 

















FLIGHT MAGAZINE 









































































Who 
















WORKING MAN'S FUN 


(Continued from page 15) 
unting and stream fishing. When 
n't flying the High Sierras or the 
nes, the chances are he is using 
tle meadow for a landing, taking 
end in search of trout. With full 
he has landed on and taken off 
meadows and mountain tops up 
500 ft. above sea level. His ad 
to others: “If you want to enjoy 
itain flying in lightplaness, learn 
bout the forces of nature and 
k with them—never against them. 
These forces of mature are much 
ter than anything man has ever 
nplished and when you keep them 
our side, working with and for 
SUCCESS IS assured and is easily at 
d. Practical ability is far more 
ortant than rule books, theories, 
es, reputation and other things. 
the only thing that will keep you 
of trouble, the only thing that will 
vou out of trouble if you ever zet 
ht up there with nobody to hold 
hand and lead you out of a jam.” 
When Oliver isn’t using his spare 
to enjoy flying, he is telling 
ibout the advantages of an air 


n gong places. He speaks to 


gatherings, illustrating his fly- 
lks with a wide variety of pic 


he has skillfully made on_ his 


ing places in his airplane 1S the 
greatest thing that ever happened to 
Oliver P. Trickey, who has a family 
f four and who lives and flies on his 
ngs as a tank truck salesman for 


company * * * 








NATIONAL AIRMARKING CHAIRMAN 
ot the 99's is Mrs. Bobbe Slade of Cessna 


Air +t Company, shown above being 
congratulated by Joe Geuting, manager 
of the Personal Aircraft Council of the 
Aircrs‘t Industries Association. The ap- 
Point ent, made by Mrs. Alice Hammond 
ort t, Michigan, international presi- 


the 99's, paves the way for an 


nte airmarking program to be under- 
ak nis year by the organization of 


pilots. Mrs. Slade is secretary to 
rlower, Cessna sales manager. 
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Their Own Timetables 


> 


Corporate use of single-engine planes is spreading 
at a rate which gives emphatic proof of their utility. 
An estimated 7,500 aircraft of this type comprised 


this “business fleet” in 1951, an increase of some 
25 per cent since 1948. 


Such craft not only bring points off main airline 
routes within range of fast air travel, but lessen 
businessmen’s dependence on hard-and-fast time- 
tables. More and more of them are writing their 
own, and saving countless hours of time. 


As builder of the engines powering the greater num- 
ber of these planes, Continental Motors is gratified, 
naturally, both at the proof of utility which such 
acceptance reflects, and at users’ clear preference 
for planes with Continental power. Needless to say, 
it stands committed to the policies which have fos- 
tered this preference. 


Continental will continue its emphasis on aggres- 
sive engineering, its adherence to highest standards 
of material and workmanship, and far from least 
important, on the maintenance of parts and service 
wherever businessmen—or anyone else—may fly. 
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OMNI is for Fi 


EVERYBODY! 
































..and ARC's 


VHF EQUIPMENT 
brings it to YOU! 


Whether you fly private, executive, 
or transport aircraft, you can enjoy 
the safety of OMNI with ARC’s com- 
pact type 15C VHF Navigation 
Equipment. OMNI takes the work 
out of navigation — gives you a reli- 
able radio beam to follow, no matter 
what your direction from the station. 
Just tune in OMNI and keep the 
needle of your ARC indicator on 
zero. No worry about drift—no static 
interference. 


You get dependable navigation 
when you need it most! In addition 
to OMNI navigation the 15C pro- 
vides for use of the visual-aural 
ranges and both the amplitude and 
phase runway localizers. And with 
an ARC type 17 VHF 2-way Com- 
munications System added, you get 
independent, static-free yoice com- 
munication. ARC’s VHF equipment 
gives you dependable navigation and 
communication you can’t afford to 
be without. Write for all the details, 


All ARC Airborne equipment is Type 
Certificated by CAA. It is designed 
for reliability and performance, not 
to meet a price. Installations for 
both single and multi-engine planes 
are made only by author- 
ized service agencies, 


AIRCRAFT RADIO CORPORATION 
Boonton New Jersey 


Dependable Electronic Equipment Since 1 


EDITOR'S NOTI These interesting and 


valuable notes and views have been briefed 

fr bulletins iss ued by Flight Safety Founda 
1, t which Jerome Lederer director 

Tnev are presented wit the thought that our 
lers w find them useful in their flying 


Seeing in the Rain 


Comment by pilots after trial of 
FC-10 Rain Repellent provides a sum- 
mary of experience which others will 
find of interest in improving wind- 
shield visibility in rain: 

Pilot A: About six months ago, a 
feilow pilot in the executive flying 
field recommended to me a_ product 
called FC-10 Rain Repellent. I applied 
it to my windshield on the DC-3, for 
test purposes, leaving my co-pilot’s 
windshield untreated. It wasn’t too 
long before I experienced very heavy 
rain at night while landing at Newark. 
The tower was reporting 2 to 3 miles 
visibility; my co-pilot couldn’t see the 
nose of our DC through my wind- 
shield forward visibility was better 
than 2 miles with no refraction error. 


I now renew my application of FC-10 
about once every month and have yet 
to find it necessary to use my wind- 
shield wipers. I consider this product 
a remarkable safety aid in present- 
day all-weather flying and just about 
as complete an answer as you could 
desire for your pilot’s rain problem. 































"THIS YEAR MORE PILOTS WILL STOP AT TRADEWIND IN AMARILLO” 






ohit Safety 


Pilot B: Our experience in the us; 
of this rain repellent has been suc! 
that we much prefer it to the use o 
windshield wipers and the differen 
seems to be much more noticeable a 
night. We have found that during th 
seasons when bug accumulation o 
the windshield tends to destroy the ef 
fectiveness of rain repellent, mo 
frequent re-application is necessa) 
but the results are well worth th 
effort. 

Pilot C: We have been using thi 
material fleetwise on both DC-3 an 
Constellation aircraft for the past 1% 
months. Windshields are re-treated 
every 300 hours on DC-3 and every 
260 hours on Constellations. No dif 
ficulty has been experienced with 
these service periods, except that o« 
casionally a cleaner will get some so! 
vent material on the windshield. Whe: 
this occurs we usually get a pilot log 
report and the windshield is then ri 
treated. The flight crew reports have 
been quite favorable, especially on 
DC-3 aircraft. DC-3’s, of course, make 
shorter flights and so make more 
landings in relation to trip miles, 
which may have some bearing on the 
reports more favorable to this air- 
plane. We also have 12 DC-3’s as 
compared to 6 Constellations. The fact 
the flight crews immediately squawk 
a windshield that has had the pro- 
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ve film damaged by improper 

ining certainly indicates the ma- 
il offers advantages and that our 
vs are depending on this visibility 
rovement. 


Belly Landing: Turf or Concrete? 


t a Flight Safety Foundation (La- 
Guardia) luncheon, the question was 
| as to whether it is better to 

a belly landing on turf or on 
nerete runway. The advantage of 

ng on turf is less chance of de- 
ping frictional sparks and con- 
ient ignition of fuel which might 
flowing from a leaking gas tank. 

On the other hand, the chance of fire 
iring from landing on turf might 
nereased if the turf is at all soft 

yr rough. The reason is that engine 
nacelles or other parts of the aircraft 
may act as plows digging into the 
f, thereby increasing the fire hazard 

jue to rupturing of fuel lines, oil lines, 
alcohol lines, and do a lot more tearing 
and damage generally. Advantages of 
making a belly landing on concrete 
are that less damage is likely to re- 
from the hard smooth surface 

and therefore less chance of fire; 
rash rescue equipment is able to get 
the aircraft without slowing up or 
langer of being bogged down by soft 


sand or turf. The procedure established 
y one airline follows: (1) Excess 
fuel—drop; (2) flares—drop; (3) land 


runway; (4) use full flaps. 


Vigilance Against Collision 


other pilot may not be looking. 


T 
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It is difficult for pilots of jets, which 
will be flying in increasing numbers, 
to watch for other aircraft. 

The other pilot may be blinded by 
flying into the sun. You may be 
blinded by flying into the sun (carry 
sun glasses or a visor). 

Most airplanes have blind spots. 
You may be in the other fellow’s blind 
spot. 

Student fliers may be intent on 
other problems and fail to see you. 

Some “dope” may try to fly in 
formation with you. 

Another airplane may just be break- 
ing out of a cloud and could collide 
with yours. Keep away from the base 
or top of an overcast. 

Maintain CORRECT altitude for 
your direction of flight (consult es- 
tablished altitudes for airway and off- 
airway flying). To “standardize” your 
altimeter with other altimeters, see 
that it is set to the sea level baro- 
metric pressure for the area OVER 
which you are flying. This information 
is available en route from any range 
station or airport radio traffic con- 
trol tower. (In no event should the 
setting be used more than 125 miles 
from the source without checking.) 

Some pilots fail to allow for the 
altitude of the point of departure, set- 
ting the altimeter for zero instead of 
setting it for the actual airport alti- 
tude. 

IFR clearance gives no anti-collision 
guarantee. In patchy weather, the 
other fellow may be VFR. So you still 














Enjoy shorter take off—faster 
climb—smoother cruise—and 
thousands of hours of carefree 
flying. 

MET-L-PROP . . . sturdily built of 
forged, heat-treated aluminum 
alloy, anodized . . . pronounced 
“tops” by many famous fliers, 
schools and plane manu- 
facturers. Easily installed .. . 
never needs adjustment. 


[INDUSTRIAL CORP. 


1840 HOWELL AVE., DAYTON 7, OHIO 


























WHEREVER YOU GO 
Vite Giada me cellm 2 & 4 


THERE IS 


ARC EQUIPMENT 


-TO MEET YOUR 
OPERATIONAL NEEDS 







VHF communication 
and 


LF NAVIGATION SYSTEMS 
THE ARC TYPE 111A 


Meets your basic navigation and 
communication needs. Provides for 
VHF transmission, LF range recep- 
tion and rotatable loop navigation. 


THE ARC TYPE 17 


Adds two-way VHF communication. 
System includes tunable VHF re- 
ceiver and a five-channel, crystal 
controlled VHF transmitter. As 
many as four of these transmitters 
may be installed providing up to 20 
channels. 


THE ARC TYPE 12 











































Gives you the com- 
bined advantages of 
the type 11A and the 
Type 17 systems. You 
get two-way VHF 
communication and 
LF range reception, 
as well as rotatable 
loop navigation. 





Ask about ARC Type 15C Omni- 
range equipment and ARC’s 10- 
channel Type Fii Isolation Ampli- 
fier. Write for all the details. 


All units of these systems ore type certi- 
ficated by the CAA. Installations for both 
single and multi-engine 
planes are made only by 
authorized agencies. 






AIRCRAFT RADIO CORPORATION 


Boonton New Jersey 














BONANZA 
OWNERS! 


FLOTTORP REPLACEMENT 
BLADES CAN BE RE-TIPPED 
GIVING YOU EXTRA SAVINGS! 



















Yes, Flottorp blades for Bonanzas 
can be re-tipped at very low cost! 
No need to buy a new set of blades 
when your Bonanza is equipped with 
Flottorp! 









And, your set of replacement Flot- 
torp blades gives added savings be 
cause a blade set costs as little as 
$299.00! Write for full information 
or see your dealer. 











FLOTTORP CONTROLLABLE 
PITCH PROPELLERS FOR 65 
to 90 h. p. PLANES NOW AS 
LOW AS $189.00! 

















Flottorp Manufacturing Company 
Airport—Grand Rapids, Michigan 


World's Oldest Manufacturer of 
Aircraft Propellers. 










> ATION ACCESSORIES...SCOTT...A LEADING 
< FIRST AGRICULTURAL AVIATION SAFETY CONFERENCE was conducted recently at 
























z 
z For STINSON 108 4 the CAA Aeronautical Center, Oklahoma City. Those taking part are shown above 
os CESSNA 120-140-170 oa They are (left to right): Top Row—Hap Bollar, Aerial Applicators Association; Al Reed 
= AERONCA 15 z CAA; Arthur Gieser, USDA; Hope Biggers, CAA; John Burke, president of Aerial Appli 
z > cators Association, and W. W. Smith, CAA. Middle Row—Ken Messenger, USDA; Ken 
o < Archer, CAA; Charles Coachman, CAA; Fred Reed, CAA; Eldon Stout, Oklahoma 
z Available for > aeronautics director; and Enar B. Olson, deputy director of CAA Aeronautical Center 
° The New TEMCO ro) Bottom Row—George Haddaway, FLIGHT MAGAZINE editor; Bill Berry, CAA (now 
~ eng z operating Stuttgart, Ark., airport); William Shanner, University of Oklahoma; Fay Line 
« Seat’ s > han, CAA; Ted von Rosenberg, CAA; and Dorothy Young, Aerial Applicators Association 
. : S secretary-treasurer. L. E. Shedenhelm of CAA snapped the portrait. 
a. 3200 8” Pneumatic Hy 
— w 
iave the responsibility of keeping a Litude and enter pattern as prescribed, 
o TAIL WHEEL o | bil fk bed 
” ASSEMBLY mn sharp lookout. thus giving greatest opportunity to 
- @ BETTER VISIBILITY : At fields where there are no control see and be seen. If your airplane is 
2 Over the Nose ry towers, air-carrier planes are per- faster than others, beware ahead and 
° @ Lower Aircraft Main- re) mitted to make straight-in approaches below. Be sure you're clear before you 
“ tenance Cost duetoshock-absorp- 4 under certain conditions. Be alert fon turn. At twilight, watch for aircraft 
o tion qualities of the big pneumatic - them; approach at normal traffic al- taking off below you. *® *® ®*® 
4 tire. Less tail spring breakage > 
@ Quiet, smooth, easy taxiing and - 
z landings > 
Strong crosswinds and rutty fields 2 
: are a problem no longer when your 6 ee e . 
% Stinson er other 4-place plone is > Visit Your Mooney Distributor in Texas 
z eavipped with a Scott 8” Tailwheel 4 
= Assembly. Taxiing is smooth and #F& . : 
= easy — with 4-ply pneumatic tire, z One Sight wilt 
a automatic full swivel, and positive convince you 
o control far beyond rudder travel > The MOONEY 
S Improved maneuverability on field > is the buy 
3 or in hangar a 
< See your Scott Distributor or Dealer, 2 For top performance, the Mooney offers 130-mph. cruise, 
- Eotertierceg OF Weete te > - over 600-mi. range, up to 40 mi. per gal., over |,000-fpm. 
< - SCOTT 2 climb and take-off or landing within 300 ft. 
; -— : m 
° Ne “ . \ 
- (6, “247 AVIATION CORPORATION $ Weatherly-Campbell Aircraft ! 
re) XG 2 : . 
2 "ero yea 235 ERIE ST., LANCASTER, N.Y. z Highland Park Airport | 
Write for FREE Scott EMerson-1573 Dallas, Texas 
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Questions and Answers 


for \irport Ope ‘ators 


The Search for Good Airport Employes 


QUESTION: As I travel about the 

uuntry almost constantly, I come into 
entact with peop'e who work for air- 
ports and fixed-base operators. The 
thing that impresses me most in these 
contacts is the wide contrast between 
the people you find on one airport and 
the peop'e you find on another with 
respect to their courtesy, service and 
industry. 

Not too long ago I had occasion to 
spend a half day on an airport while 
some shop work was being done on 
my airplane. The shop man and his 
people were fine. They gave me cour- 
teous service and performance of the 
work required in a shorter time than 
| thought possible. However, when I 
went over to the airport office to pay 
my gas bill there were two employes 
who were obviously doing nothing and 
making work of it. | had to wait while 
one finished a story. It wasn’t even a 
good story. 

There are other airports where 
everybody seems to be busy and yet 
they give fast and pleasant service 
and you are glad you stopped there 
every time you go into the airport. 
It seems to me that a genuine person- 
nel problem exists on many airports 
but no one seems to be doing much 
about it. Can you bring out some 
answer? Maybe it will help the cus- 
tomer, who is the lad who pays a good 
share of the bills either directly or as 
a taxpayer. 


ANSWER: Basically there is a dif- 
eu surtesy, service and in- 
oticeable when airports are 

pared. The employes of public air- 
may be selected and trained by 
modern fersonnel methods or 
nay be appointees through politi- 

al favor. No particular fault is im- 
the latter method. We have 


‘ 


known many such appointees to be 


able and industrious people. 

Personnel difficulties on airports 
arise from the same causes that make 
other difficulties. If the management 
organization of an airport is so estab- 
lished that its executives are free 
from persistent political pressure and 
have a voice in policy with some meas- 
ure of 
executives are in a position to select, 
reject or train employes that meet the 
public. 

That word reject is important. If 
management is compelled to accept 
any employe sent to the airport by the 
City Hall without the right of rejec- 
tion for reasonable cause, then the 
first tenet of the hiring creed is lost. 
Selection of employes is that first 
and most important factor and if an 


independence, then those 


employe selected by someone else can- 
not be rejected, the selection falls 
down. 

There are a lot of ways of determin- 
ing the selection of an employe from 
the most elaborate personnel systems 
down to the plain interview. There 
are times when manpower is _ short 
and municipal wages are notoriously 
low, the manager looking for a porter 
or janitor will limit his selection re- 
quirements to a test to see whether 
the applicant is alive. But it does not 
seem to make a great deal of dif- 
ference how an employe is selected so 
long as an effort is made to find one 
who can be trained to do the things 
that management requires from him. 

That training factor is where a 
good many management organizations 
fall down, not only among the public 
employes of airports but among those 
of fixed-base operators and others. It 
does not seem to be just enough to 
tell a man what to do. He should be 





NICIPAL AIRPORT 





In the Rebuilding of Aircraft Engines 
and Engine Accessories Is Essential to 
a Good Reputation. Our Customers 
Have Proven the Reliability of Engines 
and Accessories Rebuilt by . . . 


PRECISION AEROMOTIVE 


CORPORATION 
— Milby-6636 — 


—~ = — ~ ___ ——_  _ —________ 


HOUSTON 17, TEXAS 





told why, when, where and how. He 
should be given a run-through through 
demonstration. On an airport there 
are more things to tell a new man 
“not to do” than “to do.” 

Then you can’t just let the man go 
on his own. Many people do not need 


intensive supervision and nobody 
wants his boss breathing down his 
neck, but nobody engaged in work 
can be totally unobserved. It is un- 
just to him if he is a poor employe 
and gets no help and it is doubly un- 
just to him if he is a very good em- 
ploye and capable of doing more ad- 
vanced work. If, in observation, man- 
agement sees faults, lack of industry, 
discourtesy in employes and does 
nothing about it, it is management’s 


FOR the BEST 
in RADIO SERVICE... 


Require: Experience in workmanship 
and the finest quality materials. 


ee tM tM Le 
to give the aircraft owner specialized 
engineering and consultation service on 
his present or contemplated radio equip- 
ment. We will make planned proposals 
for special designed installations. What- 
ever your needs in aircraft radio MAT- 
THEWS offers superior products with 
built-in qualities of excellence and the 
eyperienced technical knowledge that 
defies competition. 


MATTHEWS ELECTRONICS 
(Located in the Beechcraft Hangar) 


Municipal Airport San Antonio, Texas 











Dependable 


Parts Service 


Be assured of highest quality and satis- 
factory service by ordering from our large 
stocks of factory parts and supplies. 


We are distributors for 


Beechcraft 
Continental Motors 
Goodyear 


For immediate delivery, we are currently 
offering specials on overhauled and fac- 
tory-exchange Continental E-185 engines 
for Bonanzas and Navions. 


GRAY 
AIRCRAFT 
SERVICE CO., INC. 


D. A. Cody, Manager 
3130 Love Field Dr., Tel. EL-3245 
Love Field, Dallas 
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fault. If management has the right to 
hire and fire it also has the right to 
train and correct. To a lot of execu- 
tives a poor employe is a challenge 
and such men will use every effort 
to bring the employe up for his own 
good and that of the executive. Of 
course management may see the politi- 
cal situation in our town is such that 
we can’t fire that man. If that is 
the case management is not altogether 
management and we have seen many 
an airport manager stand on his hind 
legs and fight such a situation rather 
than be a figure-head. The peculiar 
part about this personnel attitude is 
that it reflects the good or the bad 
in airports of every size from the 
two-man airport to the top. Manage- 
ment is measured by management’s 
people. 

The next time you go into an air- 
port where the service is lousy why 
don’t you go in to see the manager, 
too, and tell him what you don’t like. 
You may find out quickly why service 
is bad. If the operator’s service isn’t 
good you may find the reason for that 
from the attitude of management also. 
For while the fixed-base operator is 
not as subject to pressure, his methods 
of selection and training may not be 
as effective as they should and his 
attitude toward service may reason- 
ably be affected by the attitude of 
airport management. The two are 
closely related. 





Cantankerous Tenants 


QUESTION: I have a fixed-base op- 
erator on this field who is extremely 
successful and who gives very fine 
service. He is a credit to aviation and 
to the airport I run. I have to admit 
that, but he is the most cantankerous 
individual I have ever had to do busi- 
ness with. He finds fault with a half- 
dozen things every day and disagrees 
with our policies vehemently. To an 
outsider it would appear that we are 
constantly quarreling. His lease is up 
the first of the year and I have al- 
ready recommended to the City Coun- 
cil that a new lease be granted him 
for the term of years he has re- 
quested. However, my worry is how 
to straighten out my relations with 
this operator, short of completely ap- 
peasing him by making every change 
he suggests. 


ANSWER: You aren't the only air- 
port manager who has a tenant on his 
field who complains. There are many 
causes for contention between man- 
agement and tenants on airports. 
While in general the objectives of 
both are primarily the same, that is 
good service, development of aviation 
and reasonable fiscal solvency, the 
viewpoint of the operator may differ 
from that of management in many 
respects. A good operator is a dis- 
tinct and definite asset to any airport. 
Such an operator among other tenants 
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Municipal Airport 


Distributors of: 


Lear 


Cessna 








Ragsdale Reports 


Beautiful paint jobs are not a hit-or-miss 
proposition. Aircraft painting is a highly spe- 
cialized art demanding expensive equipment 
and craftsmen who know what they are doing. 


Our paint and upholstery shops are among 
the best equipped in the nation for executive 
aircraft. Come see us and let us figure your next 


Ragsdale Flying Service 


Austin, Texas 
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and operators on the field is pri 
marily engaged in bettering his ow 
operation in competition with others 
If he is smart enough to go afte 
business he is smart enough to s« 
that he must keep his own operatio 
in a position that is no less advar 
tageous to him than the position 
other tenants are to them. If he ca 
gain a couple of yards on the oth 
tenants he is going to try to do 
and so would you if you were in hi 
place. 

If he is shrewd enough to be su 
cessful in a business where many a1 
unsuccessful, you should listen 
him, weigh his suggestions and ar 
swer them only with facts. There a 
so many opinions floating around ji 
this business that all of them can’t 
be right. If, after careful inspectio: 
of a complaint or a recommended 
change in policy or procedures, you 
find that he is right and that it will 
not result in an unfair advantage 
over others nor in a detrimental ef- 
fect upon your operations but will 
result in a better airport, then don't 
be stubborn. Work out some method 
of reaching the objective he suggests. 

There is a tendency in all humans 
to resent a suggestion made in a 
critical matter even when it is a 
mighty good suggestion. We once 
knew an airport manager who always 
said “no” to everything and in so 
doing led people to believe that was 
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Screws Washers 
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AMC SUPPLY 


Division of Air Accessories. Inc 


PHONE EDison 9377 FORT WORTH TEXAS 











National Insurance Underwriters 


Aerial Applicators — 


For your immediate requirements on 
Bonds & Insurance 


WILLIAM L. CAMPBELL 
Route 7, Coit Road 
EMerson-1573 


Aviation Insurance Specialists 


Individual — Fleet — Bonds 


Dallas, Texas 
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e wanted on his tombstone, but 

onstantly lost face because he 
to change that “no” to “yes” or 

vybe” many times. 

vour fixed-base operator is wrong 


“ 


in his criticism or suggestions, give 
him the answer based on facts and 
figures. He may be disgruntled about 
it even then. Charge that off to his 
disposition. There is a lot of talk 





SERVICE GUIDE FOR FLIERS — 


WHERE to STOP 








IN SAN ANTONIO... 
IT’S ALAMO 
AIR LINE 
SERVICES 





pilots who want the best in prompt and efficient 
service always stop with Alamo Air Line Serv- 
ices, Inc 


Texaco Products — Storage — Tie-Down 


Free Transportation to and from Terminal Bldg. 
24-Hour Charter Service Telephone Travis 2649 


San Antonio Municipal Airport transient 


Next time you're down our way, drop in! 








lying’s Swell 
at the FLYING L 








An adventure in real Western life for 
all the family 
Your favorite ranch sports .. . Cozy- 
comfort guest suites. Located at Ban- 
dera, 32 miles West of San Antonio. 


Superb food 








CLASSIFIED ADVERTISING 


FLIGHT MAGAZINE'S CLASSIFIED ADVERTISING RATES ARE 8c per word (minimum rate $2) 





AIRPORT OPPORTUNITY 


CALIFORNIA CLASS 4 AIRPORT,"' county 
owned in city of 7,000 pop. has opening for 
flight, charter, repair shop operator. On heavi- 
y traveled airway with VOR, INSACS on air- 
port. Will consider building new hangar to 
operator's specifications. Airport Manager RR 
1 Box 221A, Paso Robles, Calif 


AIRCRAFT WANTED 


WANTED BONANZA, late mode! B-35 or mode! 
C-35, anywhere in the U. S., must be bargain, 
address Box 263, Berkeley, Calif 

BOOKS 
CRUISE CONTROL FOR LOW POWERED AIR- 
PLANES fue management, power-airspeed- 
altitude selection, effect of wind, pilot tech- 
nique, complete cruising charts for Cessna 195, 
170A, 140A. $1.00 Postpaid 
ARMY AVIATION GUIDE, illustrated by photos 
and drawings, describes ground forces avia- 
tion, personnel requirements, organization and 
equipment, aviation section procedures, Regu 
ations. $2.00 Postpaid. AIR SERVICE & EN- 
GINEERING, P.O. Box 2715, Little Rock, Ar- 


ransas 


AVIATION BOOKS BY CHARLES A. ZWENG 
Prepare you for your rating. These outstanding 
texts lead the field; frequent revision protect 
you with latest authentic ‘‘multiple choice and 
map examinations'' with new material not avail- 
able elsewhere. There is a text for each rating, 
viz: Flight Instruetor $3.50; Aeronautical Train- 
ng |Private & Commercial) $3.50; Meteorology 
for A en $3.00; Airline Transport Pilot $4.00; 
Flight Engineer $4.00; Aircraft Dispatcher $4.00; 
Link tructor $4.00; Aircraft & Engine Me- 
chan 4.00; Radio and Instrument Flying $4.00; 
Pract Manual of the E6B Computer $2.50; 
Parach te Technician $3.00; Flight Instructor 
Yral Examination $1.00; Airport Operation and 
Management $4.50; Zweng Aviation Dictionary 
$6.00 ying the Omnirange $4.00. (Free Cata- 
og). F American Navigation Service, 12021- 
‘7 Ventura Bivd., N. Hollywood, Calif 


DEALERSHIP 


Airport perators send today for TAYLORCRAFT 
Cealer information. Get in early on big ex- 
pansion orogram, TAYLORCRAFT, INC., Con- 
way-Pit: ourgh Airport, Conway, Penna. 


ECUTIVE TRANSPORT AIRCRAFT 
ete market report of available multi- 
engine raft, including Beech, Convair, Cur- 


E 


For co 








1952 


tiss, Douglas, Grumman and Lockheed manu- 
facture, write or call William C. Wold Asso- 
ciates, 516 Fifth Avenue, New York 18, N. Y 
Te'ephone MUrray Hil! 7-2050 


BEECHCRAFT 


BONANZA 35. Plastic covers, curtains, 50 model 
prop and hub, extra gas tank, directional Gyro, 
2 radios (Mitchell VHF omni indicator and 
Motorola transmitter and receiver). 580 hours 
on engine, 1100 on ship. Will accept auto in 
trade or sell $7,950. Walter Wilson, 1616 Ross 
Ave., Dallas, Texas, Riverside-9561 


LOCKIIEED 


LODESTARS—Zero time, well equipped, new 
executive interiors. May delivery. For sale by 
principals. Inquire: Stonnell & Holladay Wash- 
ington National Airport, Washington, D.C 
Phone: STerling 5753 


MEYERS 


1951-145 DELUXE 150MPH Executive 2-place, 
69 hrs. TT. Mitchell Avigator, VHF Transmitter, 
2-Band LF Receiver, Horizon, Gyro. Head Temp. 
Remote Compass, Aux. Tanks, 6 hrs. range. 2- 
tone green, licensed Feb. ‘53. Lists $9,000 as 
equipped. Selling for $7,900. Wolverine Aviation 
Company, City Airport, Detroit WA56500. 


NAVION 


NAVION SUPER 260. Executive use only, always 
hangered and ail! bulletins complied with, total 
time 250 hours. Full gyro panel Lear OMNI, 
VHF. transmitter and ADF. Underseat gas tank, 
seat covers and curtains. Metal prop and spin- 
ner—$17,250.00 Navion P. O. Box 256, Houston, 
Texas 


PARTS & SUPPLIES 


300-hp. Lycoming 680-9 514 hours total, zero 
time since major, chrome plated cylinders, 
crated and in perfect condition $475. 

2B20 Hamilton constant speed prop with -9 
blades, big bushings and in good condition $295. 
Governor $50. Dave Blanton, 4460 Bellaire, 
Wichita 17, Kansas, Phone 68500. 


TAYLORCRAFT 

TAYLORCRAFT SPORTSMAN (new model 19) 
now available for immediate delivery. America's 
finest 2-place, side-by-side airplane. Extra big 
baggage compartment gives 4-place cargo utili- 
ty. Lowest price including starter, generator, 
12-volt system, etc. Ideal for CAP, farm, busi- 
ness man, training. See your local airport op- 
erator or write today TAYLORCRAFT, INC., 
Conway-Pittsburgh Airport, Conway, Penna. 





about good public relations among 
airport managers and too many people 
confuse that with the necessity for 
an angelic disposition or a_ willing- 
ness to bend a knee. Actually cour- 
tesy is important but good public re- 
lations can only be measured by re- 
sults for all and not by agreeing with 
a blustering attitude purely because 
it is bluster. An airport manager has 
relations with all types of people. If 
he is a sensitive soul at the start he 
either gets over it or gets out. Firm 
and courteous study of every situa- 
tion is the only answer. * *® ® 





EARN MONEY 


IN THIS NEW, FASCINATING BUSINESS 


SPARTAN has trained thousands of 
civilian and Air Force personnel. Now, 
at the request of many graduates, a 
short, thorough course in aerial dusting, 
seeding, fertilizing, spraying and de- 
foliating is offered. 

Almost as many pilots are already 
engaged in this work as are employed 
by the airlines. Each year the volume 
of business grows. Learn how you can 
find profitable employment in this field 
or how you can start your own crop 
dusting firm. 

WRITE TODAY for Complete Information. 


SPARTAN 


SCHOOL OF AERONAUTICS 


Dept. FT-5 MUNICIPAL AIRPORT, TULSA, OKLA 








AIRCRAFT PARTS WANTED 


Will purchase partial or complete inventories 
of AN parts, instruments, fittings, conduit, 
bearings, hardware—anything for aircraft. 
No inventory too smali—call, wire, or write 


AIRCRAFT COMPONENTS INC. 


Benton Harbor, Michigan 
"Aviation's Leading Supply House"’ 














AIRPLANES — SEND FOR FREE LIST 


World's Largest Stock 
Personal & Light Commercial 
We Buy, Quick Cash for your Plane 
Aircraft Financing 
Fair Rates — Top Insurance 
Dealers, try us on your next finance sale 


VEST AIRCRAFT & FINANCE CO 
Field and Offices — Box 38, Capitol Hill Station 
Denver, Colorado 





Hissociated 


TONY AGUILAR 
LEE LANFORD 


adio 
DALLAS 


LOVE FIELD 


ASSOCIATED RADIO is 
Distributor for COLLINS, LEAR 
Dealer for ARC and BENDIX 
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We Recommend 


OT long ago we were eat- 
N ing lunch on the San An- 
tonio Airport with all the gang. One 
of the characters was Lee Wulff, king 
of the aviation movie makers, just 
back from Mexico and _ southwest 
Texas, finishing up an excellent film 
on bird shooting, using Super Cubs 
and Tri-Pacers from Nova Scotia to 
Mexico. Some of his film was shot 
from a J-3 Cub out of Del Rio and we 
hear it’s a whang-dilly—real wild fly- 
ing down canyons getting the big 
birds. Better write the Piper factory 
for a loan of this film to show your 
local aviation group. Lee Wulff is 
tops. 


Real Craftsmen 


Lots of things distinguish post war 
civil aviation from the pre-war days, 
not the least of which is the fixed-base 
operator who now in many cases turns 
out work equivalent to or even better 
than the factories. And the factories 
like it because in the old days they 
had room for owners wanting over- 
special installations, modifica- 
tions, ete. Today such work doesn’t 


hauls, 


helong at the factory. Last month we 
visited two operators who epitomize 
craftsmanship par excellence —Bobby 
Ragsdale’s shop in Austin and Norm 
Blake’s Aircraftsmen, Inc., stand in 
Oklahoma City. Norm has installed 
17 Lear Auto Pilots, Bobby leads the 
nation with 27. Norm designed and is 
manufacturing under-seat ten-gallon 
extra tanks for the Bonanza, a unique 
thermos and map case, and first spe- 
cially designed Bonanza curtains and 
breather separators and 
oil radiator shutter ventilators which 
practically standard equip- 
Bonanzas. One of the 
most unique developments at Ajir- 
craftsmen is a portable engine test 
stand erected on an old surplus bomb 


visors, oil 


are now 
ment on all 


rack wagor 

Ragsdale is perhaps the most ac- 
complished airplane painter and up- 
holsterer in the nation, although we 
haven't personally visited all the 
shops specializing in fabulous paint 
jobs. Ragsdale’s new Cessna 195 
demonstrator, incidentally, has one of 
the most beautiful and complete in- 
strument and radio installations we’ve 
ever had the privilege to gaze upon. 
Instrument panels are difficult to 
photograph, but we’re trying to get 
one of the Ragsdale masterpiece. It’s 
worth a trip to Austin just to see. 


Company Literature 


Like all editors we're constantly 
bombarded with floods of com- 
pany publications, hand-outs, mimeo- 
graphed poop and gimmicks, some 


good, some horrible. As a rule the 
old-time aviation companies do the 
best job. Some of their house organs 
contain material that will stack up 
with the best of current aviation lit- 
erature. Every now and then they'll 
also produce special publications of 
great information value. Two classic 
examples recently hit our desk—aAlli- 
son Division of General Motors 
“Memo,” produced by their able public 
relations director, Rog Fleming, and 


Lockheed’s most recent § attention- 
getter, “Fun While Flying,” from that 
company’s promotion department 


headed by the one and only Bert 
Holloway. 

Allison’s current “Memo” tells 
about a J33 engine which was put on 
a test stand after a thousand hours 
use by the Air Force and found to 
have the same performance as a new 
engine. As a result of this reliability 
the new J33’s can go a thousand hours 
with only periodic inspections and 
service. That’s about 150,000 miles of 
travel before major! You can't do it 
in a truck or auto or bus! 

Lockheed’s “Fun While’ Flying,” 
written for entertainment of passen- 
gers in flight, is taking the industry 
by storm and probably will go into 
several editions. Such originality is a 
healthy sign. 





PROMOTION OF PAUL ALLEN, Beech 
Aircraft Corporation's chief service en- 
gineer, to the position of director of 
quality control is of interest to his many 
friends among Beech customers. Formerly 
assistant chief engineer at Porterfield Air- 
craft, he joined Beech in 1940, becoming 
chief service engineer in 1942. Except for 
30 months with the Navy, Allen has been 
“trouble-shooting” on behalf of Beech 


and its customers for over 10 years. 
(Beech Photo.) 






The Airport Man’s Heaven 
We picked 


up this gem at 

American Association of Aijirp 
Executives meeting last month in 
Worth. It was written by Francis 
Fox, manager, Worcester, Mass., A 
port, whose annual poems at AA 
AE meetings have become a traditi 


When the roll is called up Yonder 
According to the Master Plan, 
There'll be a special reservation 
For the Poor Old Airport Man. 


Where the weather’s never cloudy 
And the airlines land on time 
And the military leases 

Don’t constitute a crime. 


The runways there are endless 

And the big winds never blow. 

And the airport man is never 
blamed 

For the ice and rain and snow. 


When critics squeal for favors 
With a monumental yell, 

The airport man can softly smilk 
And direct them all to hell. 


The budget there is plenty 
And the costs are mighty low 
And the leases are negotiable 
Every month or so. 


The angels buy your gasoline 
They cut and rake your hay. 
And old Satan sends up messag‘ 
From friends in CAA. 


The paychecks are tremendous 
And the airline men are meek, 
And annual conventions 

Are held every other week 


The jets all run on laughing gas 
They frolic up and down 

And the citizens laugh like idiot 
To watch ’em buzz the town. 


High in the Heavenly sunshin 

Amidst friendship, song and mirth 

The Airport Man will spend his 
time 

‘Cause he’s had his hell on earth! 


Kick In! 


If you didn’t see page 34 of last 
month’s edition, here’s the dope: We're 
trying to collect donations to send five 
American soaring teams to Spain so 
the U. S. will be represented in the 
World’s Soaring Competition. Our 
American boys can afford to pay their 
expenses in Spain but can’t afford the 
trans-Atlantic transportation for 
crews and ships. Five men compose 
one team. Lots of small remittances 
will in all probability determine 
the final outcome. Make your checks 
out to the Soaring Society of Amer- 
ica, a non-profit, technical corpora- 
tion, which makes your gift a deducti- 
ble item on your income tax. Mail to 
FLIGHT MAGAZINE, Box 750, Dal- 
las, and we'll keep you posted all 
through the World’s contest. Send in 
whatever you can afford. Budget is 
$25,000.—_GEORGE E. HADDAWAY. 
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and many more 


The owner of a fleet of planes used for aerial dusting, plant- 
ing and fertilizing was troubled with RPM loss — engine slow-down 
after his plane had been flying a while. He thought the power loss 
was due to his gasoline, and he called on the Humble Company 
for help. 


Humble technical service engineers stepped i in, began investi- 
gating and found that exhaust heat was causing the magnetos in the 
engine to demagnetize—hence the RPM loss. They designed a 
iinless steel shield, lined with asbestos, to protect the magnetos 
ym excess heat. And a tube from the front of the plane brought 

| air to the shield to prevent overheating. 


This is just one example of the service Humble is providing to 
aviation industry — businesses small and large—in addition to 
plying them with top quality Humble-Esso aviation products. 


Humble can help you too. People in the aviation 

industry associate Humble with dependable fuels, lubricants — 
plus an important item that can’t be bought in 

gallons but often is invaluable — SERVICE! 


Humble helps tis flyer 
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Complete Facilities are Yours at Our Modern Sewice Hanger 


CUSTOM INTERIORS 
“SJ UNLIMITED CHOICE OF MATERIALS 


Fine Woolens © Versitile Plastics © Rich Leathers 


“SJ SUPER SOUND-PROOFING 
“SJ CUSTOM AIRCRAFT FURNITURE 


Buffets © Bars © Refrigerators 


RADIO SCIENTIFIC CUSTOM INSTALLATIONS 


“SJ LEAR Distributor 
as) i Dealer 
“SJ COLLINS Dealer 
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